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ASSETS 


Investments: 


U. S. Government Bonds.... 
State, County and Municipal 


Railroad Bonds and Stocks... 
Public Utility Bonds and 
and 


Miscellaneous Bonds 


Guaranteed Real Estate 


Mortgages 


$ 771,404.00 


716,925.00 
2,834,310.00 


4 306,852.50 
1,789,500.00 
980,600.00 





Call Loans (Through Chat- 
ham Phenix N. B 
Co.) 
Cash in Banks and Office.... 
Premiums in Course of Col- 


Interest Due and Accrued... 
Other Admitted Assets 


$11,399,591.50 


300,000.00 
339,969.58 


684,782.45 
96,435.17 
180,002.35 





Total Admitted Assets... 


$13,000,781.05 


ANNUAL STATEMENT 
December 31, 


1928 
LIABILITIES 


Reserves for Losses and Loss 
Expenses: 


$ 3,262,976.56 
2,959 ,860.52 


Liability and Compensation. . 
Other Kinds of Insurance... . 





$ 5,822,837.08 

Unearned Premium Reserve.. $ 3,057,707.09 

Reserve for Commissions, 

Taxes and Other Liabilities. 
Voluntary Reserve 

Capital Stock.. $1,500,000.00 


Surplus 1,603 ,035.72 


517,201.16 
500,000.00 





Surplus to Treatyholders.... $ 3,103,035.72 





Total Liabilities $13,000,781.05 
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Selling Helps 
Ages 30 days to 65 years 
Participating and Non-participating Standard and Sub-standard 
Non-medical 
Good available territories in eight Southern States 
E. S. Albritton, Vice-President 


The Southern States Life Insurance Company 
ATLANTA, GEORGIA 
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Insurance 
In Force 
Over 
$131 ,000,000 


Harry L. Seay, 
President 


Clarence E. Linz, 
V. P. & Treas. 


H. B. Seay, 
Vice President 


iP. N. Thevenet, 
V. P. & Secty. 


(P, V. Montgomery, 
V. P. & Actuary 


HOME OFFICE. DALLAS. TEXAS ec... 





OPPORTUNITY~ 


and liberal direct Home Office 
contracts with a company in an 
expanding mood. Openings in 
California, Oregon, Utah, Idaho, 
Arizona, Nevada, Wyoming, Okla- 
homa and Texas. 


Insurance in force over 


$100,000,000 


Admitted assets over 


$15,000,000 
For full information address 
CALIFORNIA STATE LIFE 


SACRAMENTO 
J. Roy Kruse, President 
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We have something to offer in the way 
of a general agency that is very attractive to 
find with an old, conservative life company. 
It will pay anyone interested to investigate. 
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INVESTMENT BUREAU 
STARTED 


American Life Convention Takes 
Action 


PURPOSES TO EXCHANGE INFORMA- 
TION 


Mortgage Loan Data Principal Subject of 
New Organization’s Researches 

St. Louis, Mo., March 2—The recently or- 
ganized Investment Bureau of the America: 
Life Convention is now functioning for the 
benefit of the life insurance companies that are 
members of the convention. 

The purpose of the Investment Bureau is the 
exchange of investment information in the man- 
ner recommended by the committee of the 
Financial Section of the convention which was 
headed by Charles W. Gold, vice-president, 
Jefferson Standard Life Insurance Company of 
Greensboro, N. C., who is also a member of the 
convention’s executive committee. It is believed 
that the new bureau will prove of real service 
to the companies that are members of the con- 
vention. 

There will be no charge for this extra ser- 
vice on the part of the American Life Conven- 
tion and is in furtherance of the policy of the 
officers and executive committee constantly to 
increase the scope of the organization’s activi- 
ties for the benefit of its memhers. Already 
there had been an unusually large response from 
the membership and the success of the new 
bureau is assured. 

Since the organization of the Financial Sec- 
tion of the American Life Convention at Dal- 
las in October, 1927, there has been a growing 
demand for the installation of a bureau through 
which the member companies may exchange 
favorable or unfavorable experience informa- 
tion concerning investments. 

This demand took definite form at the an- 
nual meeting of the convention held in St. Louis 
last October and a special committee was ap- 
pointed to draft a plan for such a bureau. 

In common with other life insurance com- 
panies the members of the American Life Con- 
vention have had a considerable proportion of 
their assets invested in farm mortgage loans, 
and due to the slump in farm land values in- 
cident to the depression of 1921 in some case 
foreclosure became necessary. 

The changed conditions in the farm mortgage 
field brought new experiences for companies 
with such loans, some unfavorable, and these 
experiences have brought the companies into 
contact with many men engaged in or connected 
directly or indirectly with farm loans and farm 
management. Services of such men have some- 


(Concluded on page 6) 


AGENTS’ 


PROGRAM 


Birmingham Agenda Prepared by 
Nationai Association 


CONFERENCES ON MANY SUBJECTS 


Instalment Automobile Premiums Likely 
to Offer Main Topic of Conversation 
The program for the annual mid-winter con- 

ference of the National Association of Insur- 

ance Agents has been prepared. Plenty of op- 
portunity for discussion on a wide variety of 
subjects has been provided but it is expected 
that instalment payment of automobile pre- 
miums will be the topic of paramount interest. 

The meeting is scheduled to be held at the Tuc- 

wiler Hotel, Birmingham, Ala., Tuesday, Wed- 

nesday and Thursday, March 11, 12 and 13. 
The program follows in full: 


MONDAY, MARCH 11 


9:00 A. M.—Meeting of national executive commit- 
tee, continuing throughout day and evening—rooms 
238-240. 


TUESDAY, MARCH 12 
10.00 A. M.—Meeting of national executive com- 
mittee. 
7:00 P. M.—Joint get-together dinner, Alabama 
Association and National Association, ballroom, Tut- 
wiler Hotel. 


AND THURSDAY, 
AND 14 

(Convening Hours, 10:00 A. M. 

Conference opens Wednesday 
o’clock, ballroom. 

During the first session on Wednesday the order 
will be as follows: 

Singing, “America.” 

Invocation. 

Addresses of Welcome: 

For the Birmingham Fire and Casualty Insurance 
Exchange, H. B. Thomson, president. 

For the Alabama Association, Charles L. Gandy, 
president; member, national executive committee. 

Response to Addresses of Welcome.—Clyde B. 
Smith, Lansing, Mich., chairman, national executive 


WEDNESDAY MARCH 13 
and 2:00 P. M.) 
morning at 10:00 


committee. 
Semi-annual report of 
Charleston, W. Va. 
During the remaining sessions of the conference 
the following subjects will be discussed: 
Oil Insurance Association: 
1. Operation of Insurance Pools. 
2. Arbitrary Reduction of Commissions. 
3. Non-Conference Companies. 
Instalment Payments of Insurance Premiums. 
Compulsory Automobile Liability Insurance. 
Safety-Responsibility Bill. 
Principle of Conference and Co-operation. 
Fire Insurance, Past, Present and Future. 
1. Lines Lost to Agents. 
2. The Race with Casualty Volume. 
3. The Agent’s Duty to Himself. 
Branch Office Tendencies. 
Problem of Non-Admitted Companies, 
Outlook for Aviation Insurance. 
Better Business Methods. 
Public Relations. 


(Concluded on page 19) 
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SEEKS PROVISIONS FOR 
COMPANY CONSOLIDATION 


Empire State Superintendent Gives 
Casualty Men His Views 


OFFICIAL SAYS HE WILL INTRODUCE 
BILL 


Albert Conway Makes First Appearance 
Before Casualty and Surety Club of 
New York 


That legislation providing for the consolida- 
tion of casualty companies is necessary to meet 
future exigencies and that he himself has pre- 
pared and will introduce a bill having this end 
in view was the statement made by Albert 
Conway, the new Superintendent of Insurance 
of New York, in what was his initial appear- 
ance before the Casualty and Surety Club of 
New York. The occasion was the club’s first 
informal dinner of the 1929 season, the affair 
being staged in the rooms of the Drug and 
Chemical Club in New York city last week. 


“There should be a provision in the law for 
the consolidation of the casualty business and 
I look forward to the day when it will be desir- 
able and necessary to permit the consolidation 
of 2 or more companies,” said Mr. Conway 
who added; “Such a bill has been prepared. I 
will introduce it.” 

The New York superintendent was gracefully 
introduced to several hundred of the club mem- 
bers by John McGinley, president of the or- 
ganization, and the remarks of the supervisory 
official were heard with close attention. As 
regards insurance problems as such, Mr. Con- 
way declared that “There should be no differ- 
ence in the attitude of mind held by the com- 
panies, their representatives and the superin- 
tendent. We should take the mystery out of 
things as far as the public is concerned. You 
casualty and surety men and I should be to- 
gether in working for the interests of people, 
not only of this State (New York), but of 
the United States. Insurance is a thing larger 
and greater than you, your companies or me.” 

The speaker pleaded for co-operation between 
insurance men and the insurance department and 
said that “open covenants openly arrived at” 
would be of the greatest benefit to all. He 
pledged his hearers that they would meet only 
fairness of treatment if they came to the de- 
partment prepared to deal fairly. Stressing 
the necessity for an open attitude toward the 
public, Mr. Conway said that “This is an age 
of collectivism, but the individual companies, 
through their agents, can educate the public 
to the essential fairness of the business. At 
present, the public does not fully understand 

(Concluded on page 23) 
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RTHUR H. REDDALL whose appoint- 

ment as assistant secretary of the Equit- 
able Life Assurance Society was announced in 
Tue Spectator last week entered the service 
of the company as a stenographer in the secre- 
tary’s department in 1899 and has continuously 
since then been identified with the advertising 
and publication work of the company. He has 
been associated with Secretary William Alex- 
ander throughout this period and for the past 





ArtHur H. Reppatr 


ten years has been associate editor of the 
Equitable’s weekly periodical, Agency Items. 
He has also had special charge of the can- 
vassing material and the newspaper advertising 
of the company. His appointment as an assist- 
ant secretary of the Society was confirmed at 
the annual meeting of directors last week. Mr. 
Reddall is the author of a text on insurance ad- 
vertising entitled “Publicity Methods for Life 
Insurance Underwriters.” He is a member of 
the Insurance Advertising Conference and is 
prominent in the council chambers of the or- 
ganization. He is widely known in life in- 


surance circles. 
+ as * 


MONG the variety of house organs which 
pass over this desk, one which always gets 
a moment’s attention is Wilson’s Aetnagram, 
published by W. G. Wilson, manager at Cleve- 
land of the A©tna affiliated companies. The 
cause thereof is a “colyum’” conducted by one 
P. R. Fahey, entitled “Fahey’s Famous Fables.” 
Among the fables in a recent issue, was the 
following, which happened to strike my fun- 
nybone. 
THE TREASURE TROVE 
A millionaire of eighty years, 
Wed Nellie of Nantasket, 
And as the bride is just eighteen 
Her hope chest is a casket. 
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Y friend Ed. O’Hanlon, assistant vice- 
4 president of the Hooper-Holmes Bureau, 
has been a peripatetic ambulator for lo, these 
many years. Ed. has looked ’em over and over- 
looked ’em all around the country, to say 
nothing of the Sidewalks of New York, the 
Boul’Mich’ and points North, South, East and 
West of where are you! Incidentally, Ed. 
knows all the insurance company men and 4 
lot of agents and his Irish eyes and curly hair 
are a familiar sight at conventions. Now Ed 
is to settle down. Yes, he has married Miss 
Cora Westpfahl of Chicago. Miss Westpfahl 
will be remembered as the attractive and blond 
young lady who, though not then allied with 
the insurance business, was at the Greenbrier 
hotel, White Sulphur Springs, during the cas 
ualty and surety meetings there last October 
Though, very evidently, he does not need it, 
Ed. has my sincere approval. 
x * x 
HILE I am “on the personad side,” let me 
tell you that Albert Conway, the new 
insurance superintendent of New York, is not 
wholly without allegiance to the business of in- 
surance. The present Mrs. Conway was for 
some time a member of the legal department 
of the American Surety Company. At leasi, 
that is what I have been told on what I con- 
sider good authority. 
x * * 
N Brooklyn, N. Y., Herbert J. McCooey, 
resident vice-president there for the Fidelity 
and Deposit Company of Baltimore, has beer 
given H. R. C. Hicky as underwriting assistant. 
Mr. Hicky was formerly in the judicial depart- 
ment of the Fidelity and Deposit and before 
that was in the company’s Kansas City branch. 
Apropos of the Brooklyn office of the Fidelity 
and Deposit, George H. Bush, who has been 
branch manager there during the past year, has 
been reassigned to the Newark branch as man- 
ager in that location. 
* oa * 
OR the sake of those who still believe that 
peace-time flying is too unsafe to be con- 
sidered even over regular routes with licensed 
pilots and aeroplanes, let me tell them that in 
the Naval Flying Service of the United States 
there were 30 pilots killed in aeroplane acci- 
dents during 1928. On the other hand, 32 such 
pilots were killed in automobile accidents dur- 
ing the same period! Any number of factors 
may have combined to bring about totals like 
these and there is, of course, the certainty that 
there are more automobiles than aeroplanes, but 
the figures are interesting just the same. 
x * * 
4 P. REA, vice-president of the Manufac- 
* turers and Traders Peoples Trust Com- 
pany of Buffalo, and John H. Wright, president 
of the Jamestown Telephone Company, have 
been elected to the board of directors of the 
Guarandian Casualty of Buffalo. 


A 
+ 





A FRIEN]) of mine, a staunch Democrat, 

but still, apparently, an admirer of 
President Hoover, appears to think that it 
would be a splendid thing for the new Chief 
Executive to consider the question of fire in- 
surance from a national standpoint. Neither 
my friend, myself, nor, I imagine, anyone 
else has the slightest reason to think that he 
will. There are many other problems to be 
tackled and there is, probably, no occasion for 
such action. The fire insurance business in 
this country is most certainly not in the dol- 
drums. There is no need for some one to 
spring to its aid. There may be certain legis- 
lators always seeking some issue that may bring 
them notoriety if they become its demagogic 
champions wlio will discover with apprehen- 
sion the fact that fire insurance companies have 
been making a little money during the past 
few years and feel that patriotism demands 
such a state of affairs be stopped. Among them 
Mr. Hoover is not numbered. 

* * x 


UT, should the President consider this sub- 
ject, it is by no means improbable that his 
trained and systematic mind might be annoyed 
by the fact that this business of fire insurance, 
nationwide in its operation, is subjected to the 
supervision and direction, sometimes wise and 
sometimes at least hardly that, of the legisla- 
tures of each of the 48 States of the Union. 
He might wish, as others have, that fire insur- 
ance were placed directly on the roster of in- 
terstate commerce and so be subjected to na- 
tional laws and regulations. 
+. +. 


NE may imagine the President, were such 
a change brought about, calling upon the 
National Board of Fire Underwriters to sup- 
ply from its exhaustive records the data neces- 
sary for the drawing up of the necessary laws 
as well as the schedules and rates and com- 
missions that should be employed. His love 
of orderly conduct of business and its enhance- 
ment by standardization would cause him to 
have the whole matter placed in the hands of 
the best experts to be secured, carefully worked 
out and then moulded into an operating system 
that could be effectively and economically oper- 
ated. 
x * * 
HERE might well arise many proper ob- 
jections to any such a scheme. By the way, 
that is very likely as unlikely to be projected 
as a plan to dig a tunnel under the Atlantic 
to Europe, but, while I recall no particular dis- 
cussions of State rights by Mr. Hoover, it 
strikes me that to one so thoroughly trained as 
an engineer in the value of standardization and 
simplicity the cumbersome fashion of having 
48 State legislatures constantly passing laws 
regulating a business that is nation wide might 
annoy him. 
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HALEY FISKE 


N the death of Haley Fiske, president 

of the Metropolitan Life Insurance 
Company, the life insurance worla, 
and, in fact, the country, loses one of its 
greatest leaders. Born of pioneer Amer- 
ican stock, Mr. Fiske was a represent- 
ative insurance leader. The outstanding 
characteristic of the head of the world’s 
largest financial institution was his vision. 
He built on the future and that he did it 
well is evidenced in the mind-staggering 
figures which make up the annual state- 
ment of the Metropolitan. 

It is said of Mr. Fiske that he had 
three great interests, his family, his 
church, and his business. In each of these 
interests he scored decided success. His 
business life was colored to an unusual 
degree by the first two interests named. 
He considered the huge staff of the 
Metropolitan and its myriad of policy- 
holders as his family, and treated it much 
as a kind and far-seeing father would. It 
was such an attitude that led him to 
pioneer in health work among his policy- 
holders, which developed into what was 
probably the outstanding feature of an 
extraordinarily brilliant career. His 
trained visiting nurses have made over 
30,000,000 calls on industrial policy- 
holders during the period since the 
service was established. Publications 


dealing with various diseases and with 
the general care of health have been dis- 
tributed to the number of 430,000,000. 
So great was his work in this direction 
that Dr. Eugene Lyman Fiske, medical 


director of the Life Extension Institute 
has said: “The death of Haley Fiske 
means the loss of one of the nation’s 
most useful and powerful factors in the 
promotion of public health. Far more 
than the public knows, Mr. Fiske was 
responsible for the great progress in that 
field in recent years.” Mr. Fiske was ex- 
ceedingly proud of this record. 

Recently Darwin P. Kingsley, presi- 
dent of the New York Life Insurance 
Company, referred to Mr. Fiske as “the 
Jupiter of life insurance.” When it is 
considered that the Metropolitan has in- 
sured one person out of every five in the 
United States, it will be understood that 
this was no idle expression. In all that he 
did Mr. Fiske had a distinct flair for the 
dramatic. Whether or not this was born 
of his early newspaper training, it was 
of tremendous value to the company. He 
was always able to keep himself and the 
Metropolitan in the public eye. Few 
insurance executives have ever secured 
as much favorable attention in the news- 
papers as did Mr. Fiske. 

The death of Mr. Fiske removes from 
life insurance a most powerful and in- 
teresting leader. Others will carry on his 
work but no one will ever take his place. 
There were no beaten paths for him; he 
climbed mountains that others would 
have skirted. He built for himself, in the 
Metropolitan Life, a monument of pros- 
perity for the workers of America. 





BACKING THE AMERICAN 
SYSTEM 

HE Union Indemnity Group of in- 

surance companies, which has its 
executive offices at New Orleans, is now 
publishing a unique type of advertising, 
placing its message in the pages of insur- 
ance journals as the best means of reach- 
ing the agents of the country. This ad- 
vertising declares for the American 
Agency System and the principles which 
it represents, and of that system says in 
part: 

The American Agency System has been 
molded into its present form by the practical 
experience of many years. We believe it is 
instrumental in keeping the ethics of our pro- 
fession on a high plane. We believe its rep- 
resentatives are conscious of the trust invested 
in them by their assureds and by the companies 
they represent. 

Advertising of this type should be 
effective. It goes no little way toward 
strengthening the faith of agents in the 
business in which they are engaged and 
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AGENCY 


it spurs them on to the study of that busi- 
ness so that they may the better serve the 
interests of policyholders. In such service 
lies the success of the agents, the progress 
of the companies and the benefit of the 
public. 





MASSACHUSETTS GROUP LAW 
REVISED 
Labor Interests Liberalize Statute to Un- 
usual Degree 

Boston, Mass., March 4.—There is not 
much left now of the group life insurance law 
of Massachusetts as it was originally intended. 
The latest successful attempt which the labor 
interests have made is in having removed the 
one restriction which was the essence of group 
insurance, viz., the confining of the coverage 
to groups of employees in the same occupation. 
This year the Massachusetts State Association 
of Electrical Workers have secured enactment 
of their bill which amends the law so that any 
group of fifty employees, whether of the same 
employer or not, may be insured under a group 
contract, and this insurance will remain in force 
in the event of laying off, strikes or other 
conditions causing the employee loss of his 
regular trade. This organization which is not 
affiliated with the Federation, has incorporated 
an insurance company of its own in Washing- 
ton, D. C., which it desires to enter in Massa- 
chusetts where it will be a competitor of the 
Union Labor Life, which attempted to secure 
similar legislation last year. The effect of all 
these attempts has been to authorize union group 
insurance and it would now seem that the ob- 
jective has been realized by the labor people— 
an application far removed from what the life 
insurance companies, who secured the original 
law, intended or foresaw. Matthew Woll, 
president of the Union Labor Life, told the 
members of the Boston Central Labor Union, 
in an address which he delivered here last Sun- 
day, that the books of his company would show 
business of more than $250,000,000, at the close 
of this year. 


EQUITY LIFE PRESIDENT 

Guy H. Furness Heads Omaha Company 

Guy H. Furness was elected president of the 
Equity Life Insurance Company, Omaha, at the 
annual meeting recently held. He succeeds A. 
S. Sorensen, one of the organizers of the com- 
pany in 1921, who resigedn because of his in- 
terest in another corporation of which he is 
president. The company has 600 stockholders 
in Nebraska and does business in five states. 
In 1928 it made a gain of $750,000 and now has 
more than $6,300,000 business in force. The 
following directors were elected: R. A. Van 
Orsdel, Dr. Warren Thompson, Tinley L. 
Combs, C. F. Howard, Paul A. Havens and 
Mr. Furness. Other officers eletced were Mr. 
Havens, vice-president and secretary, and Mr. 
Howard, treasurer. 








—The Providence Washington Insurance Company, 
Providence, announces the appointment of Edward A. 
Greenhaugh as special agent for the eastern New York 
territory, with headquarters at Albany. 
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Investment Bureau Started 
(Concluded from page 3) 

times been very satisfactory and on occasions 
unsatisfactory. One of the functions of the 
new bureau will be to give the members of the 
convention accurate information concerning the 
type of service furnished by land appraisers, at- 
torneys, with particular reference to foreclo- 
sures, land and title questions; inspectors used 
by mortgage loan agencies, farm managers, that 
is local men who represent life insurance com- 
panies in the management of farms through 
the securing of tenants, collections of rents, 
supervision of repairs and maintenance, and 
mortgage loan agencies. Many of the latter 
type of firms in the past several years have 
failed, due to dishonest methods, etc. Naturally 
a report of unfavorable experience by one mem- 
ber of the convention may avoid much grief 
for other members of the convention. 

However, the bureau will confine itself to 
merely advising the members that a name has 
been reported upon and that the reporting com- 
pany will give any interested member of the 
convention further information on inquiry. 
Members are urged to make favorable reports 
in individuals and firms that have served them. 

The activities of the bureau will be limited 
to mortgage loans and real estate owned. Its 
main purpose will be to connect an interested 
company with the proper source of the informa- 
tion sought. For the present, except as to tax 
assessment representatives and fire insurance 
information, the service of the bureau will be 
limited to the making of experience reports 
only. The bureau will relay to all members 
any unfavorable reports received upon a given 
subject, thereby putting any interested member 
company on notice to the end that it may make 
inquiry of the reporting company. The future 
expansion of the bureau will be governed by 
results. 
Large Gains Made by Bankers Life of 

Nebraska 

Among the advances made last year by the 
Bankers Life Insurance Company of Nebraska, 
Lincoln, were one of over $3,000,000 in assets 
one of $268,000 in premium income, one of 
$50,000 in interest income, and one of $8,000,- 
000 in insurance in force. The Bankers Life 
has had a fine mortality experience, the av- 
erage percentage of actual to expected mortal- 
ity for twenty years having been below 40 per 
cent. The company now reports $34,264,612 
of assets, and a capital stock. of $100,000, with 
a surplus and contingency reserve of $1,889,- 
190. Among the liabilities are noted the full net 
level premium reserve of $23,542,022, and the 
reserve for policy dividends of $8,241,663. 
President H. S. Wilson and his associate of- 
ficers merit congratulation upon the fine re- 
sults achieved. 


Issues $1,000,000 Policy 

Within three days after the application had 
been approved a life insurance policy for 
$1,000,000 on the life of a prominent Manhat- 
tan business man was issued by the Metropoli- 
tan Life Insurance Company. The policy is 
on the 25-year endowment plan, issued at age 


53, and the annual premium is $51,930. 

Last year the Metropolitan set a record by 
issuing a policy for $1,500,000 on the life of 
another prominent New York business man 
within one week after the medical examina- 
tion. 

The recent application, as well as the larger 
one last year, was obtained by Clinton David- 
son, president of the Estate Planning Corpora- 
tion, and the acceptance of both by the Metro- 
politan is in line with the company’s revised 
policy of accepting business from independent 
insurance brokers. 


—Seven members of the home office staff of the 
Missouri State Life Insurance Company, St. Louis, 
recently were feted in celebration of twenty years 
of service. 


Northwestern National’s February 
Business 

All February records were broken last month 
by the Northwestern National Life of Minne- 
apolis when new business totalling $5,884,066 
was written. ° This was an increase of 35 per 
cent over last year. 

The company’s records now show an un- 
broken sequence of five $5,000,000-or-over 
months. Every month since and including 
October, 1928, has exceeded this total, while 
November went to $7,046,735 and December 
touched $7,816,460. May, June, and July in 
1928 also exceeded $5,000,000. 

The final day of the month brought an almost 
unprecedented volume of business into the home 
office—more than $800,000. 
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One-Hoss Shay Men 


Remember the tale of the one-hoss shay— 
how it fell to pieces one day after years of 


Men have a way, sometimes, of 
breaking up in the same way. Big, 
business is an exacting taskmaster 
for those who would be success- 
ful, and frequently a mental or 
physical collapse occurs just as 
the pinnacle is reached. The drive 
has been too strenuous. 


It is at a time like this that wisely 
acquired life insurance plays its 
part valiantly. 
the business so affected by the 
loss of a good executive, but it 
conserves his home for his de- 


Prudential Ordinary Agencies 
Offer Their Cooperation 
to all brokers 


The Prudential 


Insurance Company of America 
Epwarp D. Durrie.p, President 
Fiome Office, Newark, New Jersey 
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WOMAN EXECUTIVE OF 
METROPOLITAN 


Emma S. Thiele Made Assistant Sec- 
retary of Life Company 








APPOINTMENT BREAKS PRECEDENT 





New Officer Was Secretary to Vice-Presi- 
dent Frederick H. Ecker Many Years 
The world’s largest financial institution—the 

Metropolitan Life insurance Company—today 
broke a precedent of sixty years’ standing, and 
appointed from the ranks to its executive staff 
its first woman officer. She is Emma S. Thiele, 
of Queens Village, Long Island, who entered 
the insurance company’s employ as a stenog- 
rapher twenty-five years ago and who now be- 
comes assistant secretary. 

Although the Metropolitan employs several 
thousand women in its New York home office 
and its head offices in San Francisco and Ot- 
tawa, Canada, and is largely officered by men 
who have worked their way up, no woman has 
previously succeeded in bridging the gap to 
officialdom. While there are and have been 
other women executives of life insurance com- 
panies, Miss Thiele is the first to take office in 
an organization of this size. 

It is interesting to note that Miss Thiele’s 
progress has been made entirely under a man 
whose own career is one of the romances of 
financial history. Throughout her term of ser- 
vice, she has been stenographer and then secre- 
tary to Frederick H. Ecker, who began as a 
$4-a-week office boy and rose to be vice-presi- 
dent of the Metropolitan, with his chief concern 
the daily investment of nearly $2,000,000 for 
this $2,695,000,000 organization. 

In 1904, Mr. Ecker, then manager of the 
Metropolitan’s bond and mortgage department, 
was in need of a stenographer. A mutual 
friend told him that Miss Thiele might be avail- 
able; an interview was arranged, and employ- 
ment resulted. Mr. Ecker became successively 
comptroller, treasurer and vice-president, and 
carried with him Miss Thiele, who grew in- 
creasingly valuable as she mastered the details 
of each new post. Because she had previously 
worked in an architect’s office, she was en- 
trusted with much of the administrative work 
connected with the construction of various units 
of the home office building, including the fifty- 
story tower at Madison avenue and Twenty- 
fourth street. 

As vice-president, Mr. Ecker also became sec- 
retary to the board of directors, and before 
long Miss Thiele won for herself the place of 
clerk to the board, with charge of the directors’ 
minutes and secretary to the various committees. 
It is these duties that she will continue as as- 
sistant secretary. 

The greater part of Miss Thiele’s business 
career has been spent in the service of the 


Metropolitan. She is a native of Brooklyn, 
and received her education in the schools of 
that borough. She is a member of St. Joseph’s 
Episcopal Church, the Women’s City Club, the 
Women’s Club of Queens Village, the National 
Church Club for Women, the Horticultural So- 
ciety of New York, and the New York State 
Federation of Professional Woman’s Clubs. 
As an avocation, she grows prize-winning 
flowers in the garden of her Queens Village 
home, where she lives with a sister, Miss Ida 
M. Thiele and a brother, Charles G. Thiele. 


BOSTON SALES CONGRESS 
Paul Clark, Frank L. Jones, and Victor 
Barry Are Headliners 

Boston, Mass., March 4.—The Boston Life 
Underwriters Association is making prepara- 
tions for an interesting and worth while Sales 
Congress to be held in Ford Hall, Boston, on 
March 22. Aside from having for the first 
time in many years—and never from its very 
own Official ranks—the president of the Na- 
tional Association, the program which the 
Boston Association has arranged will also in- 
clude the name of a former National president, 
Frank L. Jones, now vice-president of the 
Equitable of New York. An address will also 
be made by a well-known orator of the insur- 
platform, the popular James V. Barry, vice- 
president of the Metropolitan Life. Other in- 
teresting speakers will be Harvey Weeks, gen- 
eral agent of the Provident Mutual at Buffalo 
and C. D. otherwise known as “Red” Delphey 
of the Pittsburgh office of the Northwestern 
Mutual. An invitation has been extended to 
Governor Frank G. Allen to give welcome on 
behalf of the Commonwealth. The inspira- 
tional talk will be by Rev. Samuel Lindsay of 
Brookline, whose subject will be “The Art of 
Living Together.” 


Fine Progress of Bankers Reserve Life 

The Bankers Reserve Life Company, of 
Omaha, Neb., closed the year 1928 with $20.- 
037,246 of assets, this sum representing a gain 
of $1,119,876 over the preceding year. The 
company issued new business last year to the 
amount of $26,371,915, and closed the year with 
$123,572,309 of insurance in force. This rep- 
resents a net gain of over $5,500,000. In 1928 
the company paid policyholders and beneficiaries 
the large sum of $2,267,733. -The company’s 
principal liability is its net legal reserve of 
$16,832,048, and after providing for other lia- 
bilities it shows unassigned surplus of $1,523,- 
013 over all liabilities and its capital of $100,- 
000. The policy dividends calculated for 1929 
amounted to $283,491. The Bankers Reserve 
Life Company has been in business over 20 
years and has established itself strongly during 
that time. Its principal officers are: President, 
Robert L. Robison; vice-presidents, Walter G. 
Preston and James R. Farney. 
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MADE ASSISTANT 
ACTUARIES 


A. A. Pettegrew and Frank A. Shailer 
Advanced by Equitable Society 








BOTH LONG IN COMPANY’S SERVICE 





Both Fellows of Actuarial Society of 
America—Experience Wide 


In addition to the appointments announced 
last week, President Thomas I. Parkinson, of 
the Equitable Life Assurance Society, has an- 
nounced the promotion of A. A. Pettegrew and 
Frank A. Shailer to positioris as assistant act- 
uaries. 

Mr. Pettegrew entered the home office of the 
Society in 1898, serving under the late Actuary 
J. G. Van Cise. He spent several years in the 
surrender value section. During his entire life 
insurance experience he has been identified with 
actuarial work and, since 1921, has been assist- 
ant superintendent of the Equitable’s mathe- 
matical bureau. His duties also involve con- 
stant co-operation with the New York city 
agencies of the Equitable in connection with 
special computations and insurance programs 
of large denomination. In 1919 he was ad- 
mitted as a fellow of the Actuarial Society of 
America. 

Mr. Shailer graduated from Wesleyan Uni- 
versity in 1909, with a B. A. degree. On leav- 
ing college he entered the actuarial department 
of the Travelers and later served in a similar 
capacity with the Metropolitan Life of New 
York. In 1912, he became secretary and act- 
uary of the Insular Life Assurance Company, 
Manila, Philippine Islands, in September of 
that year becoming managing director and act- 
uary of that company. Returning to the States 
in 1918 he became assistant secretary of the 
Lincoln National Life of Ft. Wayne. He 
entered the actuary’s department of the Equit- 
able of New York in July, 1920, and has in 
recent years had special charge of the valuation 
division of the actuary’s department. Mr. 
Shailer is a fellow of the Actuarial Society of 
America by examination in 1923, and has served 
on the examination committee of that body for 
two years. 


Bush Allin Is New Kentucky Commissioner 

FRANKForT, Ky., March 5.—Bush Allin, of 
Harrodsburg, Ky., will become Insurance Com- 
missioner of Kentucky the first of next month, 
succeeding Commissioner Shelton M. Saufley. 
of Richmond, who had resigned, effective April 
1. Mr. Saufley became Insurance Commissioner 
of Kentucky in 1924 when he was appointed to 
the office by former State Auditor W. H. 
Shanks. He was retained by State Auditor 
Clell Coleman when he took office. His future 


plans have not as yet been announced. 
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ANCHOR LIFE APPOINTMENT 
F. E. White Made Home Office Supervisor 


The Anchor Life Insurance Company of 
Tulsa, Okla., announces the appointment of 
F. E. White as home office supervisor. 

Mr. White will be in charge of the field or- 
ganization work of the Anchor Life. He is no 
stranger to the life insurance fraternity of 
Oklahoma, having been prominently identifiec 
with life insurance work in Oklahoma and ad- 
joining States for many years—in fact, he is 
nationally known in insurance circles. He was, 
for the past four years, and, until the business 
of that company was reinsured, home office 
supervisor for the International Life Insurance 
Company of St. Louis, Mo. His duties for the 
present will be confined to the States of Okla- 
homa and Arkansas until those States are thor- 
oughly organized for the Anchor Life, when 
other States will be entered by that company. 


ASSOCIATION’S RE- 
PORT 
Progress Outlined by President Tifiany 


The Buffalo Life Association, of Buffalo, 
New York, increased its new insurance writ- 
ten during 1928 by about $1,000,000 over 1927. 
The total insurance in force now amounts to 
$44,269,000. The Association has assets of 
$771,774. 

The progress of the association is well set 
forth in the following statement of President 
Nelson O. Tiffany, in his report to the mem- 
bers: 


A year ago mention was made of some new policy 
forms which would probably be adopted during the 
year 1928. On January 1, 1929, three new policies 
were offered in addition to the two that were adopted 
July 1, 1919. 

The five policies now written furnish a means of 
affording protection that will fill most of the needs of 
the man who desires to provide for his dependents; 
to provide for himself in old age, or in case of total 
disability and at the same time provide for paid-up 
and extended insurance values. 

We believe that as our field force realizes these 
splendid forms of protection now offered that there 
will be a gradual but increasing demand for that 
which this institution can furnish to its members. A 
great deal will depend upon the activities of our 
field workers, as it always does in any life insurance 
organization, and the extension of this branch is one 
of the greatest concern to the management at the 
present time and will be until production of new busi- 
ness reaches a satisfactory point. 

Every movement made by the management of the 
institution has been with the determination to ad- 
vance on solid ground and to provide adequate reserves 
for all policies, founded on a sound mortality basis, 
and yet to continue the principle of pure protection 
and true mutuality in the service which has now 
entered its fifty-seventh year. 

During this period we have disbursed over sixteen 
tnillion dollars ($16,000,000.00) in benefits and saved 
millions of dollars to our policyholders over the cost 
of other forms of protection, a record to which any 
organization may well point with pride. 

In any structure that is correct in design and prop- 
erly built, every element entering into the structure 
as a whole must stand its proportionate share of the 
load and it is ever the thought of the management 
to weld the institution into a homogeneous whole that 
will insure its safety and solidity. 

Changes must be made in an institution from time 
to time which will be a benefit to the individual pol- 
icyholder and in turn to the institution as a whole. 


BUFFALO LIFE 


We believe that the changes made in 1919 have already 
proved their great value to the Association and that 
the three new policies now offered will in time prove 
their real value in an ever increasing degree. 

This Association is affording real service and is 
having a_ steady, solid—if not spectacular—growth. 
The mere size of an institution is in itself no guar- 
antee of its strength; an organization must be more. 
It must be healthy and solid to the core and in its 
final analysis any life insurance organization should 
be measured by the amount of real protection fur- 
nished and benefits per dollar paid and in this respect 
our institution compares most favorably with many 
much larger. 

Life insurance policyholders should consider the 
payment of premiums as savings and not expenses. 
The payment of premiums on a life insurance policy 
makes the creation of an estate as death—or during 
life two of our new policies—certain, and really dur- 
ing life on our pure protection policies the premiums 
paid amount to only a iow rate of interest on the 


principal as represented by tle face of the policy. 

The Association this year shows a gain in all de- 
partments. About one million dollars ($1,000,000.00) 
more business was written in 1928 than was writ- 
ten in 1927. A substantial sum has been added to 
our surplus and reserves. Our assets are now over 
seven hundred thousand dollars ($700,000.00) and 
the receipts of the Association have very nearly 
reached the one million dollar mark this year. 

Our mortality record is satisfactory—extremely so 
considering the age of the institution—and indicates 
a healthy condition in the Association when member- 
ship is considered in its entirety. 

We thank our policyholders for the continuance of 
their co-operation, which we feel sure will continue 
in the future as it has in the past and which makes 
possible the rendering of successful service. They 
may rest assured that every movement made by the 
management will be after mature deliberation and 
that the best interests of the institution will be in 


mind at all times. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 
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are grateful to the Company 
for its service to them. 


COMPANY 
Madison Square, New York 





DARWIN P. KINGSLEY, President 


Nylic Friends 


National advertising grows because retail merchants have 
learned that it is much easier to sell goods that are well 


Nylic Agents do not find it necessary to “introduce” their 
Company, which now has Two Million Policyholders 
insured for nearly 7 Billion Dollars. 


Since organization, Nylic has paid to living Policyholders 
and to beneficiaries over 2 Billion 600 Million Dollars. 


It is now distributing over 50 Millions a year in Dividends. 


Through 84 years of investing, New York Life has been 
of incalculable service to the nation, to business and to 
Today its assets of over | 
Million Dollars are largely used to finance public works, 
railroads, public utilities, business buildings, homes and 


So, wherever the Nylic agent goes, he 
Nylic friends — policyholders, 
beneficiaries and borrowers — who 
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New Home Office Building 
on the site of the famous old 
Madison Square Garden. 
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HALEY FISKE DIES OF HEART DISEASE 








President of Metropolitan Life Was Dominating Figure of Life Insurance 
World 





HEADED WORLD’S LARGEST FINANCIAL INSTITUTION 





Brilliant Career As Lawyer and Executive Ends—Took Great Pride in Achievements 
in Field of Health Work and Longevity A 
Haley Fiske, president of the Metropolitan Virginia, wife of Kenneth Clark Johnson, New 


Life Insurance Company, attempted to ‘step 
from his motor last Sunday afternoon, fell back 
to the seat and died almost instantly of heart 
disease. 

Mr. Fiske had attended church services in 
the morning and decided to avail himself of 
the fine weather to take a short walk. He was 
met by his chauffeur and continued to enjoy 
the balmy spring air by taking a motor ride 
in Central Park. When the car drew up at 
his home at 898 Park avenue, New York city, 
Mr. Fiske arose to step out, but fell back to the 
seat. Medical aid was summoned at once but 
he was pronounced dead. 

Funeral services were held at 10 o'clock 
Wednesday morning at the Protestant Epis- 
copal Church of Mary the Virgin, 139 West 
Forty-sixth street. The Rev. Dr. Seldon P. 
Delaney, rector, officiated at the ceremony. Mr. 
Fiske was buried in Trinity Cemetery, Am- 
sterdam avenue and 153rd street. 

The offices of the company in this country 
and Canada were closed all day Wednesday 
with the exception of a skeleton staff for the 
payment of claims. 

Mr. Fiske was the dominating figure of the 
life insuran@e business, having been head oi 
the greatest financial institution in the world. 
During his administration of the affairs of the 
Metropolitan the company’s assets were builc 
up at a rapid rate, until two years ago Mr. 
Fiske was able to announce that they had passed 
those of the Midland Bank, of London, which 
had theretofore held the honors. The assets of 
the Metropolitan, at the close of 1928, amounted 
to $2,695,475,966. 

As head of the Metropolitan, Mr. Fiske was 
also a leader in public health work. He dis- 
tributed great quantities of health literature, 
gave his policyholders free medical examina- 
tions, provided nursing service for industrial 
policyholders, aided in many important medical 
investigations and otherwise did everything 
within his power to prevent illness and pro- 
long life. He took tremendous pride in the 
marvelous results of this phase of his work, 
and especially in the fact that the expenditures 
therefor proved to be economically sound by 
reason of the lowered mortality experienced 
by the company. 

Mr. Fiske was married twice, first, on Janu- 
ary 9, 1879, to Mary Garrantena, daughter of 
Dr. Joseph L. Mulford, of New Brunswick, 
N. J., who died in 1886. Then he married 
Marione Cowles, daughter of Archibald Fal- 
coner Cushman, of New York city, on April 
27, 1887. He had six children: Helen, wife 
of Rev. Edward D. Evans, of England; Archi- 
bald, F. C., second vice-president of the Metro- 
politan Life Insurance Company; Marione 


Rochelle, Ns Y.; Haley, divisional sales man- 
ager, Group Division, Metropolitan Life In- 
surance Company; Katherine Cushman Fiske: 
and* Margaret Lois, wife of Martin Walker. 

At the time of his death Mr. Fiske was 
nearing his seventy-seventh birthday. Born in 
New Brunswick on March 18, 1852, he was 
educated at Henry Walter’s private school and 
Rutgers College, entering the latter institution 
at 14. After graduation he became a juurnal- 
ist, following the footsteps of two brothers 
who became famous in that field. He was con- 
nected with the New Brunswick Times, the 
Elizabeth Journal, and the New York Tribune. 
Meantime he studied law and in 1873 entered 
the office of Arnoux, Ritch and Woodford, in 
New York. This firm was then of counsel ‘for 
the Metropolitan Life. Soon after admission, 
in 1879, to the New York bar, he began to 
aid in looking after the insurance company’s 
affairs. Soon he became a trial lawyer and won 
wide fame in defending the Metropolitan. 
Among the high spots of his legal career was 
the winning of the case of Fuller vs. Metro- 
politan, in which his opponent was the famous 
agnostic, Colonel Robert Ingersoll. Had he 
lost that case it might of been a death blow 
to the Metropolitan, for it involved a demand 
for payment which would have wiped out the 
capital and called for new funding to meet 
obligations. In preparing this case he gained 
an intimate knowledge of all the intricate de- 
tails of the company’s business and laid the 
foundation of his future career. 

When President Joseph K. Knapp died in 
1891 it was said that John Rogers Hegeman 
refused to accept the office unless the directors 
would elect Haley Fiske as vice-president. The 
condition was accepted and Mr. Fiske assumed 
office October 7, 1891. 

The company, during the next few years, 
faced a series of legislative attacks on childrens 
insurance. These culminated in 1895 with an 
investigation by the Massachusetts legislature. 
Mr. Fiske made a remarkable address before 
that body which was printed verbatim in the 
Boston dailies at advertising rates. It brought 
about a decided change in public sentiment, 
definitely ending the agitation on the subject. 

Mr. Fiske was instrumental in establishing 
the bonus plan by which the company out- 
witted its charter provision against dividends 
to policyholders. He was also deeply interested 
in the charter revision of the company, which 
was voted by the New York legislature in 1902 
and permitted policyholders to vote for direct- 
ors. It was felt that this move would cause 
efforts to control the stock to cease, but, as 
the company’s surplus grew, these efforts in- 
creased and it became evident that further meas- 
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ures would be necessary to insure protection 
of the interests of the policyholders. Mr. 
Fiske was a strong advocate of the mutualiza- 
tion plan which was put-into effect in 1915 and 
was credited with being responsible for the 
rather remarkable fact that it was accomplished 
without the necessity of raising the premium 
rates. 

Upon the death of Mr. Hegeman in 1919, 
Mr. Fiske was elected president. The tremend- 
ous strides which had previously characterized 
the growth of the company, became even more 
spectacular and in eight years Mr. Fiske 
brought the company up to the point of being 
the leading financial institution of the world. 
The health work was enormously expanded, 
and in every department the activities were in- 
creased. Originally an industrial company, it 
shortly took rank as the leading ordinary com- 
pany. Mr. Fiske was an ardent exponent of 
group insurance, and many times publicly ex- 
pressed the hope that a way would be found 
to enable his company to offer unemployment 
insurance. 

Mr. Fiske was a director of the Metropolitan 
Life Insurance Company, the Metropolitan 
Trust Company, the Chatham & Phenix National 
Bank and Trust Co., Victor Chemical Works, 
National Surety Company, Great American In- 
surance Company, Great American Indemnity 
Company, American Alliance Insurance Com- 
pany, and a member of the advisory commit- 
tee of the Metropolitan Branch, Chase National 
Bank. 

He has served on numerous committees en- 
gaged in religious, patriotic and welfare work. 
He was a trustee of Rutgers College, St. 
Stephen’s College, Cathedral of St. John the 
Divine, New York Protestant Episcopal City 
Mission Society and of the House of the Holy 
Comforter. He was a member of the Seventh 
regiment, N. Y. N. G., during 1880-87 and of 
the Pilgrims of London, St. George’s Society, 
the France-America Society, the English 
Speaking Union, Academy of Political Science, 
National Security League (honorary president, 
1924) American Constitutional League, British 
Great War Veterans of America, American 
Ecclesiastical Society, Legal Aid Society, and 
the Metropolitan, Grolier, Church and Delta Phi 
clubs of New York. Politically he was a 
Democrat. He has written various brochures 
and pamphlets on insurance. 

An excellent reproduction of a recent paint- 
ing of Mr. Fiske appears as a supplement to 
this issue of THE SPECTATOR. 


Distributing “Insurance Bar” 

Through the courtesy of its sponsors, a lim- 
ited supply of the current edition of “The In- 
surance Bar,” published under the auspices of 
the International Claim Association and endorsed 
by the International Association of Insurance 
Counsel, is being distributed without charge to 
insurance company officials, legal and claim de- 
partment heads, adjusters and others who have 
occasion to employ attorneys throughout the 
country. These copies can be secured from the 
Bar List Publishing Company, 343 South Dear- 
born street, Chicago. 
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MISSOURI STATE*LIFE INSURANCE COMPANY 
Balance Sheet, December 31, 1928 


Admitted Assets 


MIR oie a Sar bie ihs So sive ose $ 28,729,059. 45 
First Mortgage Loans on Real 

SE eee 49,272,860 .87 
eh 9,405,014.50 


828,765.56 
3,030,380 . 27 
27,927,473 .80 
149,660.00 
564,950.26 
4,649,972 .48 
Cash in Banks and Home Office 
edt Ci: : 
Accrued Interest on Investments 
Outstanding and Deferred Pre- 


231,011.53 
2,607,934.46 


3,942,893 .65 
268,854.91 





$ 1€1,€CE,€81 


Liabilities 
Policy Reserves. 6.60668 6scees 
Policy Claims in Process of Ad- 


justsnent not Due. ..........0: 
Premiums and Interest Paid in 


Apportioned for 

Policy Dividends .$1,367,369 .65 
Capital Stock..... 4,000,000 .00 
Supplys coc... cahodc 3,228,391 .79 


Surplus for Protection of Policy- 
OMNEIE asec id atae es 


$117,615,814.08 
1,078,929 .98 
1,021,144.69 


1,430,075 . 66 
490,734.64 


300,000.00 
1,076,371 .25 


8,595,761 .44 








Insurance in Force, December 31, 1928...... 
Insurance in Force, December 31, 1927............. 


I a ots octane 


Assets, December 31, 1928........ 
Assets, December 31, 1927........ 


a ook oes ie cae 


New Business Paid for, 1928...... 
New Business Paid for, 1927...... 
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MISSOURI STATE LIFE 
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Se 6 CO 6 @ 6 0 616 0.6. 6, 2188 


$131,608,831.74 


.......$1,195,675,940 .00 
757,369,613 .00 





$ 438,306,327 .00 


$ 131,608,831 .74 
$ 80,262,887 .84 





$ 51,345,943 .90 


$ 341,919,878 .00 
204,763,512 .00 





INSURANCE COMPANY 


Home Office: ST. LOUIS 


Hillsman Taylor, President 


$ 137,156,366 .00 
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Half Century of Service Celebrated by Vice- 
President of Union Central 


A tribute to the loyalty and constancy of 
Louis Breiling, vice-president of the Union 
Central Life Insurance Company, who com- 
pletes fifty years of service with the company 
this month, was accorded him Friday, March 1, 
by the 850 officers and employees. 

Mr. Breiling was presented with a sheaf of 
fifty American Beauty roses and a Rookwood 
Vase in appreciation of his long period of ser- 
vice. 

The presentation was made by William F. 
Gross, second only to Mr. Breiling in years of 
service, having been employed by the Union 
Central for forty-five years. 

Mr. Gross gave eloquent testimony to Mr. 
popularity with his fellow 


Breiling’s great 














Louis BREILING 


workers during the years which he spent in 
the ranks; rising successively from messenger 
at $1.50 a week, stenographer, chief clerk, as- 
sistant treasurer, treasurer and to his present 
position of vice-president which he has held 
since October 21, 1921. 

In acceptance, Mr. Breiling recounted some 
of his experiences in the company during the 
days when the entire staff, officials and em- 
ployees, consisted of only fourteen persons. 
Mr. Breiling partially attributed his consistent 
progress in the company to the fact that he has 
always “held his head high but kept his feet on 
the ground.” 

The esteem in which Mr. Breiling is held by 
the other members of the official staff was 
voiced in glowing terms by President Jesse R. 
Clark, Jr., in his first address to the Union 
Central home office family since his inception 
as president. 

“He is known throughout banking and finan- 
cial circles as an expert in the field of insur- 
ance finance,” said Mr. Clark, during a recital 
of incidents which happened while he was sub- 
ordinate to Mr. Breiling and which illustrated 
Mr. Breiling’s constant demand that thorough- 
ness and sincerity must dominate at all times 





in the procedure of both his subordinates and 
himself. President Clark emphasized the 
loyalty and faithfulness evinced by Mr. Breiling 
in his statement that within his memory there 
was not a single day that he could recall on 
which Mr. Breiling was absent from his desk. 
The officers later presented Mr. Breiling with 
a cigar lighter. 

A bound volume containing the good wishes 
of the entire organization and bearing the sig- 
nature of each member was presented to Mr. 
3reiling by Joseph Fox who also boasts of a 
long term of employment in the legal depart- 
iment of the Union Central. 

As a final token of their regard the assembly 
joined in singing “Auld Lang Syne,” led by the 
Union Central Double Male Quartette. 


PENN MUTUAL AGENCY SHIFT 
A. E. Patterson Back in Chicago—Frank 
Davis to Denver—John A. Stevenson 
Gets Added Dutiés 

Cuicaco, Itt., March 6.—In a_ three-way 
shift, Alexander E. Patterson, formerly located 
in Chicago but more recently in New York was 
returned to this city to be the general agent 
for the Penn Mutual Life, Frank H. Davis, 
was moved to Denver to supervise Colorade, 
New Mexico and Arizona, and Dr. John A. 
Stevenson took over Mr. Patterson’s agency in 
New York with the intention of supervising it 
in addition to the home office. agency of the 
company at Philadelphia. 

The changes were announced here last week 
by Vice-President Hugh D. Hart of the com- 
pany. 

Mr. Patterson thus returns to the agency 
which was given him when he retired from the 
staff of the Equitable Life of New York but 
gave up to provide a place for Mr. Davis and 
Mr. Davis goes to a climate which will be more 
to his liking and which places him close to his 
extensive land holdings in Wyoming. 

In the five months that Mr. Davis has been 
in charge of the local office he has doubled the 
production from $500.000 to $1,000,000 a month, 
while Mr. Patterson since January 1, has pro- 
duced $3,000,000 in New York and has placed 
fifteen men under contract. 


La Noue Matta Is Superintendent of 
Agents of Protective Life 
President S. F. Clabaugh, of the Protective 
Life Insurance Co., of Birmingham, has an- 
nounced the appointment of La Noue Matta, 
formerly agency supervisor of the Acacia 
Mutual, as superintendent of agents of the pro- 
tective, effective March Ist. Mr. Matta is 38 
years old and is a native of Baton Rouge, 
Louisiana. He was graduated from the Uni- 
versity of Louisiana in 1912. After his gradua- 
tion, went to Santo Domingo as a sugar engi- 
neer. He remained in the tropics unt] 1916 
when he returned to the States and entered the 
life insurance business as an agent of the West- 

ern States Life at San Francisco. 
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MINUTE TO HALEY FISKE 





Association of Life Presidents Adopts 
Article at Special Meeting 





EULOGIZES HIS WORK 





Many Executives Pay Tribute to Late 
Life Insurance Leader—Committee of 
Presidents Attended Funeral 
The death, on Sunday afternoon, of Haley 
Fiske, president of the Metropolitan Life In- 
surance Company, brought forth from his as- 
sociates in the business many expressions of 
respect for the former head of the world’s 
greatest life insurance company. Among these 
Darwin P. Kingsley, president of the New 
York Life Insurance Company, who maintained 
a particularly close friendship with Mr. Fiske, 

said: 

In the death of Haley Fiske life insurance ‘has 
lost its greatest leader. I have lost a dear 
friend. His achievements within twenty years 
are so great, his personality so dominant that 
first realization of our loss is not instantly pos- 
sible. He was a fearless builder and he 
builded nobly. 


The executive committee of the Association 
of Life Insurance Presidents held a_ special 
meeting Monday afternoon, at which time the 
following minute was adopted: 


Creator, builder, administrator of broad vis- 
ion, leader in large affairs, Haley Fiske,..late 
president of the Metropolitan Life Insuranee 
Company, was an outstanding figure in the. so- 
cial and economic development of the nation. 
Endowed by nature with masterly intellectual 
power, genius for leadership, magnetic person- 
ality, imbued with an absorbing interest in the 
welfare of his fellow-man, he gave of his great 
qualities with generous enthusiasm and unflag- 
ging zeal to a wide range of activities in the 
public interest and for the advancement of life 


insurance. 
Ok ok * 


Many of the greatest achievements in the his- 
tory of life insurance were made during Mr. 
Fiske’s connection with the Metropolitan. and 
his contributions to this history were distinctive. 

Mr. Fiske viewed the life insurance business 
as dealing in great spiritual as well as material 
values, and saw in it an opportunity for broad 
public service. This thought dominated his 
leadership of the Metropolitan, and he impressed 
his vision of life insurance upon the rank and 
file of the vast organization of which he was the 
dynamic executive. He instituted the organ- 
ization of a nursing service for the benefit of 
industrial policyholders, periodical health ex- 
aminations for ordinary policyholders, and a 
nation-wide educational campaign in the. interest 
of improved public health. In public addresses 
before the agents of his own company and other 
organizations, he interpreted in broad and force- 
ful terms the mission of life insurance and its 
value to the nation. He gave freely of his great 
talent and energy to co-operative movements for 
the advancement of the life insurance business. 
These are but a few of his constructive achieve- 
ments in the field of life insurance. 

During the World War, Mr. Fiske devoted 
himself energetically in the interest of national 
defense. He was a member of the Committee 
on Labor of the Council of National Defense, 
the Committee on War Savings’ Certificate 
Campaign for New York City, and the Com- 
mittee on Food Administration for New York 
City. The cause of world peace and better in- 
ternational relations also engaged his attention. 

Mr. Fiske’s interest in the affairs of his 
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DEATH OF W. W. RUSSELL 
Treasurer of National Life of Vermont 
Was on Trip te Bermuda 
William W. Russell, treasurer of the Na- 
tional Life Insurance Company of Montpelier, 
Vt., died suddenly from a heart attack Febru- 
ary 16, while on board a boat bound from New 
York to Bermuda. He was making the trip 
with a party of officers of the Life Office Man- 
agement Associaion of which he was a director. 
Mr. Russell was born in Plymouth, N. H., 
May 22, 1876. From 1898 to 1906 he was in 
the Vermont State treasurer’s office as a deputy 
commissioner of insurance and he was cashier 
of the First National Bank of White River 
Junction from 1907 to 1916. In 1916 he be- 
came assistant treasurer of the National Life 
and the following year, treasurer. He took an 
active part in many civic matters and was a 
prominent figure, as treasurer of the Vermont 
Flood Credit Corporation, in connection with 
the work that was done after the flood of No- 
vember, 1927. He was a veteran of the Spanish 
American War and was a member of the Ver- 
mont National Guard during the World War. 


Illinois Life’s New Policy 
A new policy form, providing protection to 
age 75 with a cash payment of one-half the face 
of the policy if the insured is living at that time, 
has been announced by the Illinois Life. This 
policy will be issued in amounts from $1000 to 
$200,000 at ages 21 to 55, inclusive. In devis- 
ing the policy the company took into considera- 
tion the fact that most “special” policies were 

issued in minimum amounts of $5000. 







































TO BECOME STOCK 
COMPANY 





American Insurance Union Changing 
Plan of Operation 





CAPITAL TO BE $1,000,000 





Action Authorized Unanimously at Session 
of National Congress—John J. Lentz 
to Be President 


Virtual reorganization of the American In- 
surance Union through the formation of an old 
line company, to enter the legal reserve insur- 
ance field, capitalized at $1,000,000 with sur- 
plus certificates of like amount, was authorized 
unanimously by 143 delegates of the national 
congress of the American Insurance Union 
meeting in Columbus, Friday and Saturday, 
February 22 and 23. 

The new company which will take over all 
the properties of the American Insurance Union 
will be incorporated within the next two weeks. 
The new company will carry the same name 
as now with the exception of the probable ad- 
dition of “corporation” to the present name. 

At the time of incorporation, $100,000 in the 
new stock will be issued. This will permit the 
immediate writing of insurance policies. 

The resolution of reorganization orders im- 
mediate incorporation with the same officers and 
board of directors, and stock shares at $10 with 
$10 contribution to surplus for each share of 
stock. 


Stock in the new company will return not 
more than 7 per cent until after all the policy- 
holders have had a refund of the excess of the 
premiums paid by them over and above the an- 
nual mortality cost, and until after the policy- 
holders have shared by dividend in interest 
earnings and other profits of operation. 

Following this division of profits among pol- 
icyholders, stockholders will receive additional 
dividends out of earned surplus. 

Stock in the new company will be first of- 
fered to fraternal members of the American 
Insurance Union. Any stock unsold will be of- 
fered to the public. In event of an over-sub- 
scription it is the tentative plan of the board 
of directors of the new company to prorate the 
new stock. 

“The members of the American Insurance 
Union will be given the opportunity to take cer- 
tificates in the new company without medical 
examination, and members coming within cer- 
tain prescribed age limits will be given the priv- 
ilege of taking additional amounts,’ John J. 
Lentz, president, declares. 

The organization of the new company pro- 
jects the American Insurance Union from the 
fraternal insurance field into one of broader 
policy scope, including annuity policies, endow- 
ment forms of insurance, partnership, group 
and non-medical insurance. 

“The enormous advantage of having free 
selection of beneficiaries and the consequent 
increase of selling opportunities open to our 
field agents, were the factors which led the 
governing body of the American Insurance 
Union to expand by the organization of a new 


I2 





company,” Mr. Lentz declared in explaining the 
new company. 

“The conservation of benefits which will re- 
sult from the advantage of being able to write 
annuity and endowment forms of insurance, 
partnership, group and non-medical insurance, 
and insurance for the establishment of trust 
funds, was also a determining factor,” he said. 

William T. Eldridge, actuary, announced 
rates and policies of the new organization are 
near completion, and will be ready by the time 
of incorporation. 

President Lentz said that the process of con- 
version would be gradual and that the company 
would maintain the same educational, welfare 
and humanitarian departments. 

The present national board of directors of 
the American Insurance Union fraternal so- 
ciety will be the first board of directors of the 
new company. 

More than 1400 shares of the stock in the 
new company, with a like number of surplus 
certificates, were subscribed for by the 143 
delegates who voted unanimously on the reso- 
lution for reorganization, by a rising vote as 
well as roll call. 


Death of Alice Hobbs Peak 


Des Mornes, Iowa, March 1.—Mrs. Alice 
Hobbs Peak, widow of the late George B. Peak, 
founder of the Central Life Assurance So- 
ciety, with home offices in Des Moines, died 
here February 25, 1929, at a Des Moines 
hospital. Mrs. Peak suffered a fractured hip 
January 10, 1929, when she slipped and fell on 
a polished floor in her home here. 

For many years Mrs. Peak has been affec- 
tionately known to home office employees of 
Central Life and to many of the field repre- 
sentatives as “the mother of Central Life.” 

During the time when Mr. Peak was per- 
fecting the organization of Central Life during 
1895 and 1896, Mrs. Peak aided him by at- 
tending to the many office details. After the 
society had been chartered and started busi- 
ness in February, 1896, she came to the home 
office. For several years she assumed charge 
of all the home office detail and until her death 
was keenly interested in affairs of Central 
Life. 

Surviving her are a son, George A. Peak, 
an attorney of Des Moines, and her daughter, 
Mrs. Vesta Peak Denny, wife of the present 
president of Central Life. 

Funeral services were held here Tuesday, 
February 26, 1929, from the Peak family resi- 
dence and interment was in Glendale cemetery. 
The home office was closed during the time of 
the services. 


Business of R. A. Keffer Agency 

R. H. Keffer, general agent in New York, 
life and group departments of the A®tna Life 
Insurance Company, Hartford, reports that the 
paid business for the month of February was 
$3,579,755. The combined paid business for 
January and February of this year was $7,- 
251,615, compared to a total of $5,230,490 for 
the first two months of 1928, an increase of 
$2,021,125. 
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church was equally absorbing. For fifty-five 
years he served as treasurer and member of the 
board of trustees of the Episcopal Church of 
St. Mary the Virgin, to which he gave the 
Lady Chapel. He was also a trustee and a 
member of the choir committee of the Cathedral 
of St. John the Divine, as well as a trustee of 
the New York Protestant Episcopal City Mis- 
sion Society and of the House of the Holy Com- 
forter. 

He was interested in education, a director of 
many business corporations, and a member of 
numerous clubs and societies. 


PIONEER IN LIFE PRESIDENTS ASSOCIATION 


Always a firm believer in the principles and 
practices of co-operation, Mr. Fiske was one of 
the pioneers who helped form the Association 
of Life Insurance Presidents. Active in the 
early councils of the executives who became 
interested in that movement, he was made a 
member of the association’s executive committee 
upon its organization and served continuously in 
that capacity until his death. Thus for more 
than twenty-two years this association was the 
beneficiary of his wise counsel and effective 
support. He never failed to respond instantly 
and wholeheartedly to the many calls of the 
association. His stimulating presence will be 
greatly missed from this circle. 

As evidence of the great loss which we feel 
in his passing and of the high regard in which 
he was held by the members of the Association 
of Life Insurance Presidents, we send this 
tribute to his family and his associates. 


ASSOCIATION’S REPRESENTATIVES AT FUNERAL 


Subsequently the association announced the 
appointment of the following committee to rep- 
resent it at the funeral services: 

Daniel F. Appel, chairman, president, New 
England Mutual Life Insurance Company, 
Boston, Mass.; Frederick L. Allen, second vice- 
president and general counsel, the Mutual Life 
Insurance Company of New York, New York; 
Louis F. Butler, president, The Travelers In- 
surance company, Hartford, Conn.; Jesse R. 
Clark, Jr., president, The Union Central Life 
Insurance Company, Cincinnati, Ohio; Fred A. 
Howland, president, National Life Insurance 
Company, Montpelier, Vt.; Alfred Murrell, 
vice-president and general counsel, the Pruden- 
tial Insurance Company of America, Newark, 
N. J.; Thomas I. Parkinson, president, the 
Equitable Life Assurance Society, New York; 
Edward E. Rhodes, vice-president, the Mutual 
Benefit Life Insurance Company, Newark, 
N. J.; George T. Wight, secretary and manager, 
Association of Life Insurance Presidents, New 
York. 


CONNECTICUT MUTUAL APPOINT- 
MENTS 
Gladstone Marshall Is Assistant Actuary— 
Dr. William B. Smith Assistant 
Medical Director 

Gladstone Marshall was elected assistant 
actuary of the Connecticut Mutual Life Insur- 
ance Company, Hartford, at the weekly meet- 
ing of the board of directors March 1. Mr. 
Marshall entered the actuarial department of 
the company in 1921 and is one of the youngest 


officers of the company. He was graduated 


from Toronto University in 1921 and came at 


once to the Connecticut Mutual. He is a fellow 
of the Actuarial Society of America and a 





OPPORTUNITY FOR 
DISTRICT MANAGER 


who knows how to hire men who can 
sell disability policies (non-cancellable 
policies featured) for a progressive 
Company. Contracts top-notch in 
every detail. 

Direct connections and proper assis- 
tance to right man. 

Territory obtainable in portions of 
Michigan, Indiana, Illinois, Pennsyl- 
vania, Missouri and California. 


It will pay you to write 


INCOME GUARANTY COMPANY 


Income Building 


SOUTH BEND, INDIANA 
Stock Company, Authorized Capital, $1,000,000 





member of the Actuaries Club of Hartford. 

Dr. William B. Smith was appointed an 
assistant medical director of the company. He 
attended Lehigh University and the University 
of Pennsylvania Medical School, being gradu- 
ated in 1922. He was an assistant medical di- 
rector for the Connecticut General Life Com- 
pany for three and a half years and is flight 
surgeon under the Connecticut State Commis- 
sioner of Aviation and flight surgeon of the 
43rd division, Air Service, C. N. G. 





FRIENDS EVERYWHERE 


Long established and consistently pro- 
gressive, providing perfect protection 
at a net cost which is notably low, 
and rendering prompt and efficient 
service, the Massachusetts Mutual 
stands out as an ideal company to 
represent. Many years of square deal- 
ing are back of every one of our 
agents. They find enthusiastic friends 
of the Company everywhere. 


Massachusetts Mutual Life 


Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and a Half 
of Insurance in Force 
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Scranton- Pittsburgh, Pa 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 

Exclusive, care of THE SPECTATOR 
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1 SAW YOUR NAME 
IN THE CLUBMAN 
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Indiana not only have their Clubs but they 


have @ special publication for key men- 


The Lincoln National Clubman 
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CHARLES J. SCHRUP, President S. F. WEISER, Secretary 





OLIVER G. SCHRUP, Treas. 


DUBUQUE FIRE & MARINE 


INSURANCE COMPANY 


FORTY-SIXTH ANNUAL STATEMENT, JANUARY 1, 1929 


Se tb SS NE eae eA Ser Te rh), a EN Mee ee etn ee tee rere $ 500,000.00 
RESERVE (Unearned Premium and All Other Liabilities)............. 0... e eee ee eee eee 3,227,284.11 
LES, LO TDN healer thes: 8 eit i, I API gt con ict 5 UN 5 Gp te Na, donde a a ere 1,641,288 .60 


SUMMARY OF ASSETS 
Loans (being first lien on real estate worth over double amount of loan).............00 000: cece ees cere stern eseeee 





$ 521,147.15 





$5,368,572 .71 




































Standard Bonds and Stocks 3,669,152.50 
Cash on hand and in Banks eee eer Sa 702,586.23 
Cash in hands of Agents..... SPE pe Ee eT Ree 427,245.76 
Interest accrued on Loans..................... Ws hee 48,441.07 
——_——_—_—_—_ $5,368,572.71 
Comparative Exhibit 
| 
| Policyholders’ 
Year Assets Reserve Surplus 
1883 $ 105,941.37 $3 2,986.18 $ 102,915.19 
1884 116,584.91 11,159.42 105,425.49 
1885 125,549.66 18,308 . 82 107,240.84 
1886 145,082.63 25,667 .54 119,415.09 
1887 160,343.13 29,921.91 130,421.22 
1888 189,718.87 37,896.98 151,821.89 
1889 213,295.93 46,147.61 167,148.32 
1890 236,254.41 47,595.31 188,659.10 
1891 263,423.08 49,741.98 213,681.10 
1892 283,846.21 57,732.02 226,114.19 
1893 301,631.88 64,374.41 237 257.47 
1894 313,409 . 34 68,234.63 245,174.71 
1895 333,665.52 73,040.23 260,625.29 
1896 351,557.02 78,859.75 272,697 .27 
1897 373,606.74 87,353.31 286,253.43 
1898 402,682.33 99,553.29 303,129.04 
1899 407 323.38 101,327 .24 305,996.14 
1900 421,621.68 104,969.19 316,652.49 
1901 446,562.21 117,940.27 328,621.94 
e 1902 511,081.86 158,955.34 352,126.52 
1903 552,979 .83 176,506.38 376,473.45 
1904 601,079.65 195,461.15 405,618.50 
1905 645,140.20 212,468.87 432,671.33 
1906 728,209.88 268,237.85 459,972.03 
1907 1,058 034.84 590,618.63 467 416.21 
1908 1,093 546.87 591,521.42 502,025.45 
1909 1,176,480. 56 651,183.00 525,297 .56 
1910 1,301,521.42 768,158.20 533,363.22 
1911 J 468.30 809,161.36 554,306.94 
1912 1,474,707 .49 870,561.83 5 
1913 ,603,255. 54 984,487.42 618,768.12 
1914 1,648,409 .74 1,024,371.55 8.19 
1915 1,816,466.14 1,165,252.92 651,213.22 
1916 2, 29 + 1,295,366.59 713,924.95 
1917 2,137,815.23 1,420,232.78 717,582.45 
1918 2,397 ,202.25 1,632,115.10 ,087.15 
1919 2,727,156.87 1,868,887 .79 858,269 .08 
920 3,077 ,945 2,098,969 .12 978,976.38 
1921 3,254,863.09 2,132,809 .09 1,122,054 
1922 3,507 ,212.00 2,297 647.17 1,209 564.83 
1922 3,681,928 .58 2,358,864. 24 1,323,064. 34 
1924 4,047,145.44 2,475,170. 61 1,571,974.83 
1925 4,241,332.15 2,632, 13 1,608 528.02 
1926 4,615,001. 50 2,906,293 .96 1,708,707. 54 
1927 5,040, .51 3,171,911. 67 1,868,594. 84 
1928 5,368,572.71 3,227,284. 11 2,141,288 .60 
A Steady Growth in Assets, Reserve, and Surplus for Forty-Six Consecutive Years 
CHARLES J. SCHRUP, President and Treasurer S. F. WEISER, Secretary G. W. MYERS, Vice-Presiden 
TENTH ANNUAL STATEMENT, JANUARY 1, 1929 
SM i Ae es Bo oe oon oleae sin dni Rete nee HOE OA a TRO OSE RENAL EER dias Ge Nik Shap aaa milepnaaes ose $ 500,000.00 
RESERVE Clnpeareed Promium and all other Udabllitios) ; . . .. 2. 5.0.55 ce ccc ccc ccc ccc cece cccotevcecnsescace 1,876,698.33 
SI ee tee cS iks 2 vice da 4 w/o oo SiN Sisk wis po ie AA MIAEN holo bin gi Hinsacd ci ecden eele(oibfals.slelars@ere a als ois aio eae 610,790.63 $2,987,488.96 
SUMMARY OF ASSETS 
Loans (being first lien on Real Estate worth double amount of loan)........ 2... 0... 6. ee cee een eneee 390,600.00 
Sa SG Nake n'a paleo ccklesiote GOR OTS a OR Aa Ae oie TRG Chen Se RENO M MENT Ele Rule o oe sea tke 1,989,992.50 
Cash on Hand and in Banks. . 310,010.91 
Cash in Hands of Agents............ 267,962.39 
Interest Accrued on Loans and Bonds 28,923.16 $2,987,488.96 
To our Agents and Policyholders: 
This Company’s Progress from date of organization invites your confidence and continued patronage. The Management. 
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FIRE INSURANCE 





ANNOUNCES NEW FINAN= 
CIAL PLAN 





Great American to Form Holding 
Company by Increasing Own 
Stock 





COMPANY WILL BE IN STRONG POSI- 
TION 





$2,000,000 to Be Placed in Trust Fund 
Formed of Holding Company Stock 


President William H. Koop of the Great 
American Insurance Company, New York, has 
submitted to the stockholders of the company 
a proposal for the increase of the capital stock 
of the company from $15,000,000 to $16,000,000, 
the new stock of 100,000 shares, of a par value 
of $10 each, to be issued to stockholders at $30 
a share, thus producing $3,000,000, of which 
$1,000,000 will go to the new capital account and 
$2,000,000 to a trust fund. The trust fund will 
be for the benefit of the Great American stock- 
holders and will be in the form of the entire 
stocks of the companies now affiliated with the 
Great American and under its management. 
Members of the Great American’s finance com- 
mittee will have charge of the trust fund and 
they will hold it for the pro rata benefit of the 
Great American stockholders. 

President Koop announced that if the rec- 
ommendations are approved by the stockholders 
it is proposed that the stockholders of record 
on March 30 be given the right to subscribe 
for the additional 100,000 shares in the ratio 
one new share for every fifteen shares held by 
them, respectively. Payment will be required 
on May 1. The Great American will sell to the 
holding company such stocks of insurance com- 
panies now owned by it and upon such terms as 
may, in the opinion of the directors, seem most 
advantageous to its stockholders. President 
Koop said that, as a result, the Great American 
company would be in a position to acquire an 
interest in other insurance companies, if favor- 
able opportunities for so doing should present 
themselves, and, in this manner, the general 
business strength and influence of the Great 
American would be substantially enhanced. The 
rights to subscribe to the additional 100,000 
shares of the capital stock, he said, would be 
valuable and would undoubtedly command a 
ready market and, if a stockholder exercised 
his rights, he would have sixteen shares for 
every fifteen shares now owned by him and 
his interest in the holding company would be 
relatively the same as his interest in the Great 
American company. If, however, he said, a 
stockholder_of the Great American should not 
care to exercise his rights, he can dispose of 
them but will, notwithstanding, receive his pro 
rata interest in the capital stock of the hold- 
ing company in the proportion that his present 


shares bear to the total shares at any time out- 
standing. He added: 

The purchaser of fifteen rights will be entitled 
to subscribe for one new share of Great Amer- 
ican stock and will, accordingly, have an inter- 
est in the capital stock of the holding company 
represented by that share. In other words, the 
present stockholders of the Great American 
Company will obtain their pro rata interest in 
the capital stock of the holding company, 
whether they subscribe for the new stock of 
the Great American Company, or whether they 
dispose of their rights. All certificates of 
stock of the Great American Company will 
be stamped with a properly signed statement on 
behalf of the trustees, that the registered hold- 
ers shall be entitled to a beneficial interest in 
the capital stock of the holding company rat- 
ably with all other stockholders of the Great 
American Company, and that this beneficial in- 
terest shall be transferable only by the trans- 
fer of the stock of the Great American Com- 
pany. The relative interests of the stockholders 
of the Great American Company in the assets 
of the two companies will thus always be the 
same. 

NEW OFFICERS OF TRANSCONTI- 

NENTAL 
F. D. Layton Elected President—S. T. 
Maxwell Senior Vice-President 


All the present directors of the Transcon- 
tinental Insurance Company and the Franklin 
National Insurance Company, of New York, 
were re-elected at the annual meetings of the 
companies held last week. H. A. Behrens, pres- 
ident of the Continental Casualty Company, ot 
Chicago, was elected a member of the board 
of both companies to fill the vacancy caused by 
the death of H. A. Smith, president of the 
National Fire Insurance Company, Hartford. 
At the meeting of the directors of the two com- 
panies, F. D. Layton was elected president, 
to succeed Mr. Smith, and S. T. Maxwell was, 
elected senior vice-president and next ranking’ 
officer to President Layton. The following 
were elected vice-presidents of equal rank; R. 
M. Anderson, G. F. Cowee, C. C. Hewitt, C. L. 
Miller and C. B. Roulet. F. B. Seymour, treas- 
urer, was elected secretary and treasurer. R. 
C. Alton, L. C. Breed, H. B. Collamore, M. K. 
Smith and H. M. Zweig were elected secrtaries 
with equal. rank, and W. C. Browne, W. W. 
Corry, W. H. Hinsdale, W. O. Minter, V. I. 
G. Peterson and S. W. Prince, assistant secre- 
taries of equal rank. The new official staffs of 
these companies parallel the official staff of 
the National Fire of Hartford, with the excep- 
tion of Secretaries H. M. Zweig and M. K. 
Smith, who are located at the New York offices 
of the Transcontinental and the Franklin. 





Agent’s Program 
(Concluded from page 3) 
Five Year Development Program. 
Members are at liberty to bring up any questions 
other than those listed above which they desire to 
have discussed. 
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RULING IN OREGON CASE 


Supreme Court Has Probable 
Jurisdiction 








LICENSE LAW INVOLVED 





Large Fee for Third Agent Claimed Un< 
warranted Interference 

Wasuincton, D. C., March 5.—Decision cf 
the Oregon Supreme Court upholding the valid- 
ity of the State law imposing fees upon in- 
surance agents presents a question over which 
the United States Supreme Court has “probable 
jurisdiction,” it was ruled today in passing on 
the appeal of Karl Herbring, suing Clare A. 
Lee, State insurance commissioner. 

Under the Oregon law the first agent making 
application to write insurance in any particular 
.company in cities of less than 50,000 and the 
first two agents applying in larger cities are 
required to pay a fee of but two dollars a year 
for license but all others are assessed $500 a 
year. Herbring sought a license to act as a 
third agent in Portland for the Northwestern 
National Insurance Company of Milwaukee. 
the license being refused until the company 
should pay the $500 fee. 

A decision in Herbring’s favor rendered by 
the Marion County Circuit Court was reversed 
by the State Supreme Court. 

The law, the petitioner’s brief contended, is 
an unreasonable and unwarrantable interference 
with the right of the individual to carry on a 
legitimate business, and class legislation in that 
it is an attempt to monopolize the insurance 
agency business. 

St. Louis Fire and Marine Organizing 

The St. Louis Fire and Marine Insurance 
Company is to be organized under the laws of 
Missouri with $200,000 capital and the same 
amount as surplus. Officers and members of 
the General Insurers, Inc., of St. Louis, Mo., 
are interested in its organization. If the pres- 
ent plans mature it will commence business 
about June 1. It proposes to write only pre- 
ferred classes of fire and allied lines. The Gen- 
eral Insurers, Inc., was formerly known as the 
Muckerman & Cushman Insurance Agency. It 
is expected that Chris. J. Muckerman will be 
president of the new company and Lew Trout, 
secretary. Both are officers of the General 
Insurers, Inc. 


Registrations of Insurance Institute 

The total number of registrations in the In- 
surance Institute of America, Inc., of New 
York, for last year was 1054. For the present 
year the number is 1468, divided in the follow- 
ing branches: fire, surety, casualty, marine and 
life. Students have registered from 202 places 
and every State is represented as well as Can- 
ada, Hawaiian Islands and South America. 
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Equitable in Practice as in Name 


WE ARE NOW PREPARED to consider general agency 
and sub-agency contracts from representative offices 
for either casualty or surety lines or both, interested in 
connecting with a financially strong company intelli- 
gently managed by former field men. 


To meet competition this company offers the facilities 
of the installment payment plan in connection with 
pleasure car automobile premiums and our new sports 
liability coverage added to pleasure car automobile 
policies. 
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ZURICH FIRE INCORPORATING 
New Company Will Be Identified With 
Zurich General 

The Zurich Fire Insurance Company, of New 
York, is to be incorporated under Section 110 
of the New York Insurance Law. The incor- 
porators include: Alfred W. Andrews, C. A. 
Barnett, John S. Breckenridge, Arthur H. 
Brown, Lawrence M. Cathles, Arthur W. Col- 
lins, Wilfred H. Egli, Harry H. Fuller, Wil- 
liam H. Hotchkiss, William G. Minner, R. M. 
Naef, Bernon S. Prentice and A. Sprecher. 

It is apparent that the new company will be 
closely identified with the Zurich General Acci- 
dent and Liability Insurance Company. Arthur 
W. Collins and W. H. Egli are, respectively, 
United States manager and assistant manager 
of the Zurich General. R. M. Naef is its gen- 
eral manager and A. Spencer Sprecher is sub- 
manager at the head office. Alfred W. Andrews 
is the company’s attorney in New York. 
Arthur H. Brown is connected with the claim 
department in Chicago and William G. Minner 
is president of Minner & Yost, Inc., New York 
managers of the company, and C. A. Barnett 
is connected with Mr. Minner’s office. Law- 
rence M. Cathles is president and John S. 
Breckenridge and William H. Hotchkiss are 
directors of the North American (Life) Reas- 
surance Cempany, of which the majority of 
stock is owned by the Swiss Reinsurance Com- 
pany of Zurich. 


Charles A. Sunderlin to Lecture at Uni- 
versity of Southern California 

The University of Southern California, Los 
Angeles, California, is conducting a six weeks’ 
insurance institute this winter for the benefit of 
the insurance world and those who are practi- 
cally engaged in the business of insurance. 
Courses are being conducted in Life, Fire and 
Marine, Casualty and Automobile insurance. A 
total of thirty-six lectures are being delivered 
by prominent members of the insurance fra- 
ternity of Los Angeles. No speaker is on the 
program for more than one address. The en- 
rollment exceeds three hundred and fifty. 
Blake Franklin, assistant counsel of the Pacific 
Mutual Life Insurance Company of California, 
has charge of the lecture course on Life In- 
surance. Charles A. Sunderlin, of the Los An- 
geles Bar, lecturer on insurance at the Univer- 
sity of Southern California, author of Sunder- 
lin on Fire Insurance, and well known to the 
insurance world, is supervisor of the institute 
for the university. 


Standard Holding Corporation to Increase 
Capital 

Stockholders of the Standard Holding Cor- 
poration have been notified by President Joseph 
S. Blume of the issuance of an additional 40,- 
000 shares of Class A capital stock to which 
present stockholders shall have the right to 
subscribe to one share for every two now held 
at the price of $30 a share. The company in- 
tends to continue the preserit dividend of $1.50 
a share on this additional stock. Rights must 
be exercised before March 25. 


STATEMENT FROM REPUBLIC FIRE 
President I. Jalonick Spikes Rumors of 
Control Change 
The varied rumors concerning the Republic 
Insurance Company, of Dallas, Texas, are set 
at rest by a telegram which Tue Specrator 
has received from I. Jalonick, president of 
the company. Mr. Jalonick makes the follow- 

ing statement: 


The Republic Insurance Company has not 
been bought or absorbed by any fire insurance 
company or group of fire insurance companies. 
A financial organization operating nationally 
and devoting its activities to the purchase and 
holding of stock in sound well managed com- 
panies was attracted by the record of the Re- 
public and purchased a large block of stock 
aS a permanent investment. The management 
will resell a part of its holdings to Republic 
agents on a liberal instalment plan. This pur- 
chase will cause no change in the policy, or- 
ganization, or official staff. The arrangement 
will give the Republic additional reinsurance 
capacity and other valuable facilities and an ex- 
change of business with other companies. The 
Republic will operate independently in the 
future as it has in the past and by reason of 
this valuable connection will extend its activities 
into new territory. 


Maryland Bill Would Reduce Fire Hazards 

BattrmorE, Mp., March 4.—A bill designed 
to reduce fire hazards in factories and other 
commercial buildings has been introduced in the 
State Assembly of Maryland. 

The bill gives the board of fire commission- 
ers, the chief of the fire department, his assist- 
ants, or ariy officer or member of the fire de- 
partment authority to inspect all buildings ia 
their respective cities or towns where com- 
bustible materials, such as rags, oily waste, 
waste paper, etc., is stored or allowed to ac- 
cumulate, and to order the removal of such 
material, if after inspection, said officer or of- 
ficials should consider it increased the fire 
hazard. Such material can be ordered removed 
within 48 hours after receipt of notice. 

Should the owner of the premises fail tc 
remove such material the board of fire com- 
missioners can remove same and bill the oc- 
cupant for the cost of the removal, and if the 
bill is not paid within 30 days suit may be 
brought and recovery made for such cost and 
expenses against the occupants. 

Any persons refusing to allow, or hindering 
such removal would be subject to a fine of 
not less than $10 or more than $100; and if 
they refused to remove such combustible mate- 
rial within 48 hours, a fine of not less than 
$50 or more than $500, or imprisonment not to 
exceed 30 days for each offense could be 
imposed. 


Enters Auto Field 

Des Mornegs, Iowa, March 1.—The Dubuque 
Fire and Marine Insurance Company, one of 
the largest and oldest insurance companies in 
the United States, has entered the automobile 
insurance field. A new department with W. L. 
Jones as the head, has been added to the com- 
pany. At present, operations are being con- 
fined to the three States of Iowa, Illinois and 
Wisconsin but in the future, it is planned to add 
others to the list. 
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ZETNA (FIRE) EXAMINATION 
Connecticut Department Finds Company 
in Excellent Condition 

A report of the recent quadrennial examina- 
tion of the A®tna Insurance Company by the 
Connecticut Insurance Department has just been 
released by Insurance Commissioner Howard 
P. Dunham. The examination covered the pe- 
riod from December 31, 1923, to December 31, 
1927. : 

The underwriting and investment exhibit 
contained in the examination report reflects the 
company’s experience during the four-year pe- 
riod. It shows that the underwriting loss oi 
the company amounted to $2,450,255.95 and that 
the gain from investments totaled $13,923,906.- 
62. This resulted in an increase in surplus of 
$3,873,650.67, after dividends to stockholders 
amounting to $5,100,000 were declared and $2,- 
500,000 added to special reserves. 

The report states in conclusion: 

This examination shows that the A®tna In- 
surance Company is in possession of admitted 
assets of $53,460,336.17. The total liabilities, 
including capital, amount to $38,552,053.59, leav- 
ing a surplus over all liabilities of $14,908,282.- 
58, which by including the liability of. paid-up 
capital of $5,000,000, produces a surplus as re- 
gards policyholders amounting to $19,908,282.- 
58. This constitutes an increase of $3,873,650 
over the surplus shown by the last examination 
made by the Connecticut Insurance Depart- 
ment. 

The company is in a sound and satisfactory 
financial condition. Its investments are of a 
high grade, carefully selected and well diver- 
sified. The affairs of the company are efh- 
ciently managed and the policyholders are ac- 
corded fair and equitable treatment. 


Statements of the Dubuque Fire and Ma- 
rine and National Reserve 

The Dubuque Fire and Marine Insurance 
Company, of Dubuque, Iowa, again increased 
its assets last year, so that the net surplus of 
this company is now $1,641,289, as compared 
with $1,368,595 at the close of 1927. The com- 
pany has a capital of $500,000, thus showing 
a surplus to policyholders of $2,141,299. It 
maintains an unearned premium reserve, in- 
cluding all liabilities, amounting to $3,227,284. 
Its total assets at the close of 1928 were $5,- 
368,573, as compared with $5,040,507 at the 
close of 1927. The company was organized 
in 1883 and has showed continuous and sound 
progress every year since its organization. 

The National Reserve Insurance Company, 
also of Dubuque, is operated as a running mate 
to the Dubuque Fire and Marine. Its assets as 
of January 1, 1929, amounted to $2,987,489, as 
against $2,822,654 at the beginning of 1928. 
The company is capitalized at $500,000 and 
shows a net surplus of $610,791, giving a sur- 
plus to policyholders of $1,110,791. The un- 
earned premium reserve and other liabilities 
amount to $1,876,698. 

Both companies have large investments in 
bonds and high grade stocks, and a relatively 
small percentage of their assets are invested 
in carefully selected first mortgages. Charles 
J. Schrup is president and S. F. Weiser is 
secretary of both companies. Oliver G. Schrup 
is treasurer of the Dubuque Fire and Marine. 
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Fairness 


A company’s reputation for con 
siderate treatmentof policy holders 
works mightily in the agent’s 
behalf. 


The P. F. & M. agent is certain 
that only favorable reports have 
reached his present and prospec- 
tive clients — reports of equitable 
and prompt adjustment of claims. 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE 
1600 Arch Street, Philadelphia 
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REINSURANCE 





North Star Insurance Co. of New York 
Hamburg Ins. Co. of New York 
Reinsurance Co. Salamandra 


of Copenhagen, Denmark 





Meinel & Wemple, Inc. 


Manager 


469 FIFTH AVENUE 
NEW YORK, N. Y. 





Great American 
Insurance Company 


om Now Dork =o 


Your Your 


Company INCORPORATED - 1872 Company 


STATEMENT JANUARY I. 1929 


$15,000.000.00 


RESERVE FOR ALL OTHER LIABILITIES 


24.465,534.40 


NET SURPLUS 


27.7 29,318.71 
67,194,853. 1 | 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$42,729,318.71 


LOSSES PAID POLICY HOLDERS 


$204,088,888.03 


HOME OFFICE 


ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 
310 South Michigan Avenue, Chicago, IIl. 
GC. R. STREET, Vice-President 
PACIFIG DEPARTMENT 
233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 
MARINE DEPARTMENT 


NEW YORK—Ww.H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—Georgége L. West, Manager, 233 Sansome Street 
CHICAGO—Wwm. H. McGee & Go., Gen’! Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 















































Germanic Fire Insurance Compang 
of New York 

122 East 42nd Street 
New York City 


Chanin Building 


NORMAN T. ROBERTSON, President 


JAMES A. BEHA HAROLD G. ARON 
Chairman of the Board Chairman Finance Committee 
HARRY A. GRANT, Vice-President E. A. MORRELL, Secretary 
H. E. ECKHOFF, Treasurer 


Opportunities for Progressive Agents in Profitable Cities and Towns 
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REPORT ON MARQUETTE NATIONAL 
LIQUIDATION 
Reinsurance Claim Believed Only Claim of 
Value—Heavy Disbursements Shown 

Cuicaco, Itt, March 4.—H. U. Bailey. 
former director of trade and commerce of Illi- 
nois and liquidator of defunct insurance com- 
panies, spent $173,098 between April 29, 1927, 
and January 31, 1929, in liquidating the 
Marquette National Insurance Company, ac- 
cording to his final report filed in circuit court 
prior to turning the company over to Leo. H. 
Lowe, his successor. Mr. Bailey also filed re- 
ports in the estates of the Providers Life As- 
surance Company, which went into voluntary 
receivership and the American General Insur- 
ance Company. 

The Marquette report was for the period 
from October 1, 1928, to January 31, 1929. It 
showed cash on hand of $44,066, cash received 
$2940; cash disbursed $25,000 for certificates 
of deposit; $20,241 for expenses, leaving a bal- 
ance of $1765. The disbursements included 
$10,000 attorney’s fees and $2800 to H. J. 
Bailey, brother of H. U. Bailey as special dep- 
uty at the rate of $700 a month, the receiver 
held $225,000 in certificates of deposit on Jan- 
uary 31. 

Between April 29, 1927, and February 29, 
1928, the receiver received cash of $262,506 and 
disbursed $115,967, leaving a balance of $146,- 
539 and between March 1, 1928, and September 
30, 1928, he received $135,416 and disbursed 
$36,890 for expenses. Prior to September 30, 
1928, the receiver invested in certificates of de- 
posit totalling $200,000 in small country banks, 
in Princeton, Ill., his home and nearby towns, 
leaving the balance of $44,066 above mentioned. 

In spite of the fact that the gross assets of 
the Marquette are listed at $1,500,000 the re- 
insurance claim against the Continental Insur- 
ance Company and the Fidelity-Phenix is about 
the only claim of value. The report points out 
that the receiver rejected the offer of the Con- 
tinental and Fidelity-Phenix, to settle for $140,- 
000 cash and that the two companies already 
have paid $125,000, and that $55,000 now is due, 
making $180,000 proved. It is estimated that 
$20,000 is yet due, making the asset gross in 
excess of $200,000. 


Prepare for Blue Goose Meeting 

San Francisco, Cauir., February 27.—Prep- 
arations for the convention of the Grand Nest 
of the Ancient and Honorable Order of the 
Blue Goose in September are proceeding apace. 
P. F. Garnett, manager of the public relations 
department of the Board of Fire Underwriters 
of the Pacific, has just been elected president 
of the newly organized Oakland Glee Club, the 
organization having been perfected by joint 
action of the San Francisco Pond and the Oak- 
land Puddle. J. W. Lewis, of W. B. Brandt & 
Co., has been elected secretary of the new glee 
club, and Andrew Rennie, of the Hartford In- 
demnity, is director. 

Get Long Service Medals 

Joseph A. Cunningham, a member of the 
home office staff of the Continental Insurance 
Company, and Edward B. Kalbacher, cashier, 
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HEADS DRUG AND CHEMICAL CLUB 
Percy C. Magnus Is Youngest President 

Famous Organization Has Ever Had 

At a recent meeting of the Drug and Chem- 
ical Club, of New York city, Percy C. Mag- 
nus, president of Magnus, Mabee & Reynard, 
a well-known wholesale essential oil, drug and 
chemical house, was elected president. The Drug 
and Chemical Club is one of the oldest down- 
town luncheon clubs and is frequented quite as 
much, if not more, by insurance executives as 
by members of the drug trade. 

Mr. Magnus is the youngest president ever 
elected by the organization, he being only 38 
years of age. He entered his father’s business 
nineteen years ago and succeeded to the presi- 
dency upon the latter’s death in 1916, being 





Percy C. MacGnus 


then only 25. His long business experience 
and his personal popularity bespeak for the 
club an unusually aggressive administration. 

Other officers elected were: Vice-president, 
John S. Turn, AXtna Life Insurance Company ; 
treasurer, Frederick H. Leonhardt, Fitzche, 
Brothers; secretary, Colonel Frederick E. 
Humphreys. These officers, with the following, 
constitute the new board of governors of the 
club: Arthur M. Murray, Francis C. Carr 
Co.; Harry H. Clutia, Westchester Fire In- 
surance Company; Robert H. deGreef & Co.; 
William Williams, W. S. Broven & Co.; Sid- 
ney T. Perrin & Son, 75 Maiden lane; Chas. 
J. A. Fitzsimmons, Orbis Products Trading 
Company; Theodore Taylor, Harshaw, Fuller 
& Goodwin Co.; Henry G. Sidford, National 
Lead Company; William L. Steele, Niagara 
Fire Insurance Company; Joseph K. Smith; 
Louis T. Burke, Home Insurance Company ; 
Robert C. Cox, Krebs, Pigment & Chemical 
Company; John J. Powers, Charles Pfizer & 
Co.; Alva R. Hanners, Commercial Union Fire 
Insurance Company. 








were presented with gold “long service” medals 
in recognition of their connection with the 
company for the past twenty-five years. 

The presentation was made by Ernest Sturm, 
chairman of the board. 
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NATIONAL LIBERTY PROMOTIONS 


David C. Thoms and Edward E. Ikier Made 
Secretaries 


Three promotions have been announced by 
the National Group of fire insurance companies. 
David C. Thoms and Edward E. Ikier, for- 
merly assistant secretaries have been made 
secretaries, and David H. Moore, superintend- 
ent of agencies in the Western Department at 
the home. office, has been promoted to assistant 
secretary. The three men in their new capaci- 
ties will serve the National Liberty Fire Insur- 
ance Company, Peoples National Fire Insur- 
ance Company and Baltimore American Insur- 
ance Company. 

Mr. Thoms joined the National Liberty force 
in 1922 as manager of the Pittsburgh branch. 
In 1924 he became superintendent of agencies 
for the Middle Department, with headquarters 
in New York and in the following year was 
made assistant secretary. He has been promi- 
nent in New York insurance circles for many 
years, 

Mr. Ikier also became a member of the Na- 
tional Liberty family in 1922, beginning as a 
general adjuster and later becoming assistant 
secretary. For five years he was associated 
with the New Jersey Insurance Company, re- 
signing as assistant secretary to make his pres- 
ent connection. Prior to that he served as 
special agent for New Jersey for the North 
British and Mercantile. 

Mr. Moore joined National Liberty in 1923 
to act as State agent in Northern Ohio, in- 
cluding Cleveland. Prior to that he was asso- 
ciated with a larger cempany as Michigan 
State agent. He is a native of Chicago and 
entered the insurance business in 1913, later go- 
ing with Critchell, Miller, Whitney and Bar- 
bour of that city. 


PROMOTIONS IN F. & G. FIRE 


J. Tab Robertson is Vice-President—C. 
Ross Kendrick Secretary-Treasurer 


BattrmoreE, Mp., March 4.—~A number of 
changes and promotions in the Fidelity and 
Guaranty Fire Corporation were announced 
this week by F. A. Gantert, vice-president and 
general manager. J. Tab Robertson, secretary, 
has been made a vice-president, and C. Ross 
Kendick made secretary-treasurer. Harry F. 
Ogden has also been made a vice-president and 
Frank F. Dorsey and C. B. Gamble, assistant 
secretaries, while John H. Kirker has ‘been 
named auditor of the company. H. E. Helm, 
assistant secretary, has been placed in charge 
of the Underwriting department ‘and Herman 
H. Badenhood appointed general adjuster. 

Messrs. Dorsey and Badenhood were for- 
merly connected with the Maryland Insurance 
Company. Kurtz and Dowd, of Reading, 
Penna., have been named agents for that terri- 
tory, and P. J. Newmaker named special agent, 
but» not assigned any particular territory as 
yet. 

The company is planning to enter all the 
States as soon as arrangements to that end: are 
completed. 
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BANISHING INSECURITY 


History of Insurance from Earliest Days, 
the Circulation of Which Makes Fine 
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BY HARRY CHASE BREARLEY 

1 

Insurance, the need of it, the recognition of that ' 

need by the public, and the growth of that recog- 1 

nition, traced from early days down to today, are ¢ 

so clearly and so interestingly set forth, that the t 

reader proceeds from cover to cover of this booklet r 

without pause. . 

Nn 

Here is a booklet which does not contain one 4 

sentence that would cause the reader to feel that an ‘ 

attempt was being made to sell him on any form of t 

insurance, yet the story is so presented that he can- g 

not fail to be impressed with the value of insurance i, 

protection and the sales-resistance in every case is ‘ 

correspondingly broken down. This offers the . 

highest type of insurance publicity obtainable. h 
Single copy, 25 cents 

100 copies....... $15 1000 copies.... .$100 * 

Soo Peete 60 5000 “* re. S 

¢ 

THE SPECTATOR COMPANY . 

Ss 

CHICAGO NEW YORK z ; 1“ 

N insurance advisor presents the tacts and lets the a 

policies sell themselves — for facts are stubborn tl 

things. The. \sgent who has statistics for presentation is a 

looked upon as an expert an | his reeommendations ean- oO! 


A POLICY YOU CAN SELL! not consistently he turned down hy a g00d business man, . 


He shows:- 


Our Company offers complete protection By records that lornadoes can carry their de- 


struction to any part of the country. ’ ¥ ss e 
$5,000 vi 


That windstorms, not classed as tornadoes or h ur- 


ALL IN ONE POLICY ricanes, cause thousands of dollars worth of damage. Or 

Any natural death ee ia i a $ 5,000 The . extent of possible physical damage and Y 

Any mrt MeO. | <<< «<<ihe sie es 006 10,000 destruction of earning power and credit occasioned ai 

Certain accidental deaths................ 15,000 ‘by a veritable tornado or hurricane. 9% 7 * ‘. 

Accident Benefits $50 per WEEK Instances of sreat financial loss that could have le 

for fifty-two weeks. been avoided by a small investment in Wind- cc 

$25 per WEEK thereafter storm Insurance. j 1 t 7 r g a WwW 
(non-cancellable) 


Disability Income, Waiver of This Company reposes the utmost confidence in such 
Premiums, etc. Agents. The scientific solicitation of Windstorm 

Also $5,000 “Preferred Risk” Policy—high value— Insurance is only one way in which our Agents are R 

low premiums; age 35, $19.91 per $1,000. Endow- building up a following as real insurance experts. ‘  * 

ment age, 85—Juveniles, age 10 years and upward 


—Monthly Income—-Non-medical. in 

THE ‘W a } 
Insures and assures your client’s future and yours. rt v/. ERPOOL, by 
Are you interested in an agency? Our Vice-Pres- . 


caneeneaall 
° : . N y N 
ident, Eugene E. Reed, will tell you all about it. AND ff ONDON Ce 


_ Write him direct—and directly. an 


AND @(-— 7 * 
UNITED LIFE Grose, be 
AND ACCIDENT INSURANCE CoO. Executive Offices: 1 Pershing Square , Me 
ar ve. at 42nd St. New York, N. Y. 
Sr eine INQUIRE! Pacific Coast Dept., San Francisco, Calif. ” 




















THE NATIONAL INSTITUTION WITH A WORLD WIDE BACKGROUND 
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Fire Insurance 








BANK AGENT GETS LICENSE 


South Carolina Court Decides Against In- 
surance Commissioner 

A writ of mandamus was granted last Fri- 
day to Vernon C. Earle of Spartanburg, S. C., 
agent of the Firemen’s Insurance Company, 
Newark, to compel the insurance commissioner 
of South Carolina to issue him a license as an 
agent. Judge J. T. Mauldin of Columbus, who 
issued the order, held that the insurance com- 
missioner cannot legally refuse to license an 
insurance agent simply because he is an officer 
or employee of a bank. The case is that of 
the State of South Carolina ex relatione Ver- 
non C. Earle vs. Sam B. King, insurance com- 
missioner. It had its inception during the ad- 
ministration of John J. McMahan, who was 
succeeded by Mr. King as insurance commis- 
sioner on April 1, 1928. Mr. McMahan refused 
to grant licenses to certain applicants on the 
grounds that they were connected with banking 
institutions, and the ruling against issuing li- 
censes to the so-called bank agencies was one 
of the first problems to face Mr. King when 
he took office. 

The opinion of the court was that the bank 
agency ruling handed down by the commis- 
sioner when the matter of issuing licenses to 
employees of the Bank of Commerce of Spart- 
anburg, who had formed the H. C. Hicks in- 
surance agency, was in excess of the statutorv 
authority conferred upon the insurance com- 
missioner by statute. The opinion holds thai 
the ruling of the commissioner would deny to 
a lawyer or real estate agent the right to carry 
on an insurance business in connection with 
other business, except when the commissioner 
thought that they should be permitted to do 
so, and more serious objection is made by the 
court because of the fact that the order expressly 
exempts existing agencies, whether connected 
with a bank, real estate agency, lawyer’s office 
or otherwise, but refusing to license applicants 
who apply subsequent to the ruling. The court 
also held that the commissioner’s decision to 
grant licenses to banks in small communities 
was in error. Mr. King held there would be 
less likelihood of “improper” influence. The 
court expressed the opinion that the reverse 
would be true. 


NATIONAL LIBERTY DIRECTORS 


Ralph Jonas, Waddill Catchings and 
Walter E. Sachs Added to Board 


Three directors, Ralph Jonas, Waddill Catch- 
ings and Walter E. Sachs, have been elected 
by the National Liberty Insurance Company, 
Baltimore, the Baltimore American Insurance 
Company and the Peoples National Fire Insur- 
ance Company. The National Liberty group 
also announces that former assistant secretaries 
David C. Thoms and Edward E. Ikier have 
been made secretaries and that David H. Moore, 
superintendent of agencies in the Western de- 
partment at the home office, has been promoted 
to. be assistant secretary. 

Mr. Ikier joined the National Liberty group 
in 1922 as a general adjuster and later became 


assistant secretary. He was associated with 
the New Jersey Insurance Company for five 
years, resigning as assistant secretary to make 
his present connection. He had previously 
served as special agent for New Jersey for the 
North British & Mercantile. Mr. Thoms came 
to the National Liberty in 1922 as manager of 
the Pittsburgh branch. In 1924 he became 
superintendent of agencies for the Middle de- 
partment, with headquarters in New York and 
in 1925 he was made assistant secretary. Mr. 
Moore joined the National Liberty in 1923 as 
State agent in Northern Ohio, including Cleve- 
land. He had been Michigan State agent for 
a large insurance company. 


PENNSYLVANIA COMMISSIONER’S 
RESIGNATION RUMORED 
Charles H. Graff Said to Be Slated as 
Successor 

PHILADELPHIA, PENNA., March 4 —Colone! 
Matthew H. Taggart, Insurance Commissioner 
of Pennsylvania, is shortly to resign his post 
to accept an appointment to the Federal Bench, 
according to a report current in local political 
and insurance circles. 

One of the last official acts of President 
Coolidge was the signing of a bill authorizing 
the appointment of an additional Federal Judge 
for the Middle District of Pennsylvania. 

With Andrew Mellon a hold-over in the new 
cabinet it is reported that he will endeavor to 
have President Hoover appoint Colonel Tag- 
gart to the new judgeship. The story has it 
that Governor Fisher, in turn, will name 
Charles H. Graff, a Mellon man and present 
first deputy insurance commissioner, as Colonel 
Taggart’s successor. 


New York State Fund Wrote Premiums of 
$8,340,000 in 1928 

The New York State Insurance Fund in 192& 
probably wrote a larger actual volume of work- 
men’s compensation insurance in New York 
State than any other carrier. This probability 
became known this week when Frances Perk- 
ins, Industrial Commissioner, made public the 
figures of State Fund progress contained in 
the annual report of Charles G. Smith, man- 
ager of the State Fund. 

Written premiums of the New York State 
Fund in 1928 amounted to more than $8,340,000, 
which represents a considerable increase over 
the writings for 1927. 

The State Fund’s earned premiums in 1928 
were $7,857,555, an increase of 18 per cent over 
the previous year. 

Dividends totaling $1,222,112 were declared 
in 1928. As the reductions in rates during that 
period amounted to more than $1,450,000, pol- 
icyholders thus saved more than $2,670,000 in 
insurance costs. 

Admitted assets of the State Fund as of 
December 31, 1928, were $16,536,347, an in- 
crease of $1,775,188 over 1927. Surplus was 
$2,302,075, as against $2,270,066 the previous 


year. 


SOUTHERN FIRE ORGANIZING 


$1,000,000 Company to Be Allied With 
Southern Surety 


The Southern Fire Insurance Company, of 
New York, which will be closely allied with 
the Southern Surety Company, New York, is 
being organized under the laws of New York 
State for the purpose of transacting fire and 
allied lines of insurance as provided under Sec- 
tion 110, and marine lines as provided under 
Section 150. Banking interests identified with 
the control of the Southern Surety are the 
financial backers of the new company. The 
incorporators are Norman R. Moray, Rogers 
Caldwell, Charles S. Sargent, Frank A. Ungles, 
Edgar A. Lodge, George R. McCartney, 
Edward W. Davenport, Courtlandt D. Moss, 
Henry M. Lyons, Edward W. Clark, James E. 
Caldwell, James De Witt Carter and John A. 
Diemand. 

The company will be started with an initial 
capital of $1,000,000 and a paid-in surplus of 
$2,000,000. Those financially back of the South- 
ern Surety and the Southern Fire, it is under- 
stood, intend to organize additional fire insur- 
ance companies to become members of the group 
and afford additional facilities for the handling 
of the fire business developed by the agency or- 
ganization. The close affiliation between the 
Southern Surety and the new Southern Fire is 
shown by the fact that the incorporators of 
the latter include the president, vice-president 
and others who are closely connected with the 
former company. 


Re-Insurance 
Cor poration 


of America 
HORACE R. WEMPLE, Pres. 


® 


TREATY and FACULTATIVE 
FIRE RE-INSURANCE 


JANUARY, 1928 
Capital and Surplus, $1,324,348.38 
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1928 


Greatest Year in the History of 


THE COLONIAL 


with 
over 500,000 Policies in force 


Insuring over 


One Hundred and Five Million 
Dollars 





We issue straight life, endowment, double 
indemnity and disability policies, thus af- 
fording protection for the whole family— 
children and adults—through our Industrial 
and Ordinary departments. 











A Strong and Efficient Organization Devoted 
to the Best Ideals of Life Insurance Service 


THE COLONIAL LIFE INSURANCE CO. 


of America. Home Office, Jersey City, N. J. 














HOME OFFICE, OMAHA, NEBRASKA 
Robert L. Robison, President 
Walter G. Preston, V.-P. James R. Farney, V.-P. 
FINANCIAL STATEMENT, DEC. 31, 1928 
RESOURCES 
State, County, Municipal and School Bonds.... $12,885,549 .74 
First Mortgages on Real Estate............. 1,546,450 .00 
ROARS 10 PONCVHOIGETS:.. 6.5.5 5 5.0.6.5 + sions 60 oe awe 3,678,511 .18 
PEATE NT 1 ee eran ee irs eral teat 859,216 .24 
Renewal Premium Notes... ....66.065 5000800 118,663 .43 
OES TES 13 52) eo pee 512,353 .92 
Accrued Interest on Securities............... 185,305 .20 
Premiums in Process of Collection........... 251,195 .89 
18707 a ee AGU 8 Re eg RISA $20,037,245 .60 
LIABILITIES 
Net Regul Resenve sco. pte « gins sian ews sink $16,832,048 .00 
Dividends Left with Company.............. 692,935 .00 
Death Claims Reported, no proofs........... 76,415 .25 
Unearned Interest, Premiums paid in advance ° 
BME OENCT ICME 5 /05:6 5.c1'0is dhe oi0s. ho bs ob dlewe 529,283 .83 
Canister SEO Pat fo vsiac ss 5 si cieraisie wieleses of 100,000 .00 
Policy Dividends Calculated for 1929........ 283,490 .87 
RIRASSIBNEU SHINS |. 2 o/c 5 ssecos ts cc we oe om 1,523,072 .65 
PRS Pes. as ouacy Heo ae aS $20,037,245 .60 
Insurance in Force.............. .$123,572,309.00 
New Business Issued in 1928...... 26,371,915.00 
Increase in Assets in 1928........ 1,119,875.52 
Paid Policyholders and Benefi- 
ciaries in 1928................. 2,267,732.63 
A SOLID, CONSERVATIVE COMPANY 








































Those Agents 


who want co-operation in 
preference to conversation are 
invited to turn the microscope 
on the why of our progress. 





Pennsylvania Surety 


Corporation 
PITTSBURGH, PENNSYLVANIA 


Joseph W. Ward, President 
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GLOBE LIFE INSURANCE 
COMPANY OF ILLINOIS 


431 S. Dearborn St., Chicago 








POSE BARRY DIETZ 


President 


WM. J. ALEXANDER 


Secretary 













Successor to 





GLOBE MUTUAL LIFE 
INSURANCE CO. 











Incorporated 1895 






T. F. BARRY, FOUNDER 
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Casualty, Surety and Miscellaneous 











NEW AMSTERDAM 
CASUALTY’S PLANS 


Additional Stock to Be Offered on 2 
for 3 Basis 








“RIGHTS” WORTH ABOUT $30 





Increase Will Bring Capital to $5,000,000 
With Surplus About $9,000,000 


BattimoreE, Mp., March 5.—Announcement 
is expected soon of plans by which the New 
Amsterdam Casualty Company of this city will 
increase its capital stock from $3,000,000 to 
$5,000,000 by offering subscription rights for 
new stock at about $12.50 a share. On the 
basis of $90 a share for the existing stock, the 
rights will be worth about $30 each, with the 
new stock offered in the proportion of two 
shares for three. 

Sale of $2,000,000 new $10 par stock at the 
price mentioned will increase the New Am- 
sterdam’s combined capital and surplus to ap- 
proximately $14,000,000, making it the third 
largest casualty company in the country in that 
respect. Total resources will be increased to 
about $30,000,000, compared with $27,207,920 
shown in the last annual report. 

The recapitalization plan is understood to 
be the forerunner of a probable affiliation be- 
tween the New Amsterdam and an out-of-town 
fire insurance company and/or surety company. 

By increasing its capital to $5,000,000, the 
New Amsterdam would have the same capital 
as the Fidelity and Deposit and the Maryland 
Casualty, but.its combined capital and surplus 
would exceed that of each of these companies. 
The New Amsterdam’s capital would be exactly 
half that of United States Fidelity and Guar- 
anty. 

A reduction in the dividend from $2.90 a 
share to $2 is expected to take place when the 
additional stock is issued, but this would mean 
no decrease in the return to stockholders in 
view of the rights to be offered. Based on ex- 
isting figures for the present stock, it is figured 
the new stock, “ex rights,” is already ap- 
praised in the market at between $58 and $60 
a share. 


INTEGRITY MUTUAL’S STATUS 
Receiver Has $680,000 to Meet Claims for 
$1,100,000 
Cicaco, Int., March 5.—The receiver of 
the Integrity Mutual Casualty Company, Clar- 
ence F. Buck, will have approximately $680,000 
to settle claims aggregating $1,100,000 when all 
outstanding assets are converted into cash, ac- 
cording to the report for 1928 which was filed 
in United States District Court on Monday. 
The liabilities on December 31 were: Claims 
for losses, $1,652,570; unearned premium claims, 
$242,380, and guarantee surplus bonds, $160,- 


000. The last two items have been ruled as 
secondary claims by the master in chancery 
and the receiver expects that the loss claims 
will be reduced by one-third when adjudicated. 


EQUITABLE CASUALTY APPOINTS 
LOUIS J. KLEIN 


Makes Him Surety Manager at Illinois 
Branch 


The Equitable Casualty and Surety Company 
of New York, through Executive Vice-Presi- 
dent John L. Mee, announces the appointment 
of Louis J. Klein as manager of the surety de- 
partment of its newly-established Illinois branch 
office in the Insurance Exchange Building, 
Chicago. 

Mr. Klein started in the business back in 
1910 with the Title Guaranty and Surety, as a 
solicitor and special agent attached to the Chi- 
cago and Kansas City offices. In 1913 he be- 
came associated with R. W. Hosmer & Co., 
general agents of the Globe Indemnity Com- 
pany, where he took charge of the fidelity and 
surety department and since that time has been 
successful in handling a profitable volume of 
business for the Hosmer office. 

Mr. Klein goes to the Equitable Casualty 
and Surety with a fine record as an under- 
writer and producer and should materially as- 
sist State Manager E. Pryor Lewis in build- 
ing up the business of the company in Illinois. 


Seeks Provision for Company Consolida- 
tions 


(Concluded from page 3) 
your business; does not understand that you 
wish to be fair in order to succeed.” 


It was at this point in his remarks that the 
speaker touched on the necessity for provisions 
in the law of the Empire State to permit com- 
pany consolidations in order that adequate prep- 
aration might be made for the absorbtion of 
companies which find themselves, for one rea- 
son or another, under the necessity of amal- 
gamation. It was evident from his remarks 
that Superintendent Conway expected the great 
number of new companies being formed to 
exert a definite impulse toward consolidations 
in the business. 


Continental Casualty Votes $500,000 Stock 
Dividend 

Cuicaco, Iny., March 6.—A $500,000 stock 
dividend has been voted by the directors of the 
Continental Casualty Company subject to the 
approval of the stockholders at their meeting 
May 14. The dividend will increase the paid 
capital to $3,500,000 and will be issued to hold- 
ers of record May 25, if approved. It is planned 
to provide the dividend out of the voluntary 
contingency reserve which stands at more than 
$1,110,000, leaving the surplus at $3,500,000. 


23 


FAVORS INSTALMENT 
PAYMENT PLAN 





J. E. Callender Approves It for Auto 
Lines 

SAYS IT CHECKS “FREE iNSURANCE” 
EVIL 





Ocean Accident Official Cites Appeal to 
Incomes Between $4000 and $12,000 


Cuicaco, Itt., March 5.—Instalment payment 
of insurance premiums was described as a nec- 
essary progressive move for insurance in an 
address here on Monday by Joseph E. Callen- 
der, resident manager of the Ocean Accident 
and Guarantee and president of the Budget 
Finance Corporation, a company to finance de- 
ferred premium payments. He spoke before 
the Casualty Field Club. 


Pointing to the outstanding success of in- 
stalment payment in the automobile and furni- 
true industries and in public-utility financing 
Mr. Callendar declared that instalment insur- 
ance premiums would appeal especially to in- 
dividuals earning from $4000 to $12,000 an- 
nually and that such persons now budget all of 
their purchases except insurance. 


He declared that deferred payments would 
reduce the “canceled” and “not-taken” policy 
evils, thereby eliminating “free insurance” be- 
cause a down payment would be required be- 
fore delivery of the policy, the companies would 
receive their full premium without delay and 
the plan would lead to increased business and to 
larger policies, he intimated. 

The speaker derided the argument that The 
Travelers’ instalment plan would eliminate the 
agent, but asserted that the plan was wrong 
because no down payment is required. He de- 
clared that the cost of financing deferred in- 
surance premiums would be about one-third 
the cost in other lines of industry, or approxi- 
mately 5 per cent for a ten-month deferred pay- 
ment. 


Excellent Progress of General Reinsurance 
Corporation 


The business of the General Reinsurance 
Corporation, of New York, in 1928 resulted in 
a large increase in the resources and surplus 
of the company. It now reports assets of $13,- 
000,781, while its surplus to treatyholders is 
$3,103,036, including $1,500,000 of capital. This 
surplus is over and above its loss reserve of 
$5,822,837, its unearned premium reserve of 
$3,057,707, a voluntary reserve of $500,000 and 
reserves for commissions, taxes and other lia- 
bilities of $517,201. The General Reinsurance 
Corporation is steadily increasing in strength 
and in volume of business, and occupies an 
enviable position in the insurance world. 
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Southern Surety Company of New York 
Writing only through Agents and Brokers 
Financial Statement as of December 31, 1928 
ASSETS LIABILITIES 
Cash in Office and in Banks......... $ 2,934,495.06 Reserve for Urearned Premiums..... $ 3,429,634.07 
Bonds (Market Value)............. 2,788,169 .60 ere ee pe xe ope 
Stocks (Market Value)............. Kl cecmiceeseoopaebepaaeaeeie 3,174,084. 05 
Real Estate Mortgages............. 787,701.75 Reserve for Commissions........... 473,060. 28 
Real Estate (Market Value)........ 1,044,400.00 Reserve for Reinsurance............ 97.371. 36 
Premiums in Course of Collection ; a _ 
(Less than 90 days due).......... 1,826,448.91 Reserve for Taxes and Expenses..... 243,866.74 
Deposit Workmen’s Compensation m Reserve for Unpaid Dividends...... 100,000.00 
Reinsurance Bureau, New York... 53,918.49 2 
ieee Memes ie Paid Velumtary Besetve: . 2. 60 054 oes. cs 250,000.00 
ES RON ESS Ss 21,648.70 
Retained Percentages on Completed Tota, LIABILITIES except Capital. $ 7,698,016.44 
RE he ete gad sk dine''s «0 154,083.91 — - 
’ BE ccc awsers 5 $ 2,500,000.00 
A d Interest and Rents......... 90,208 . 87 
eo ea 234,641.15 Surplus...........  1,5€0,000.00 — 4,000,000. 00 
ToTaL ADMITTED ASSETS......... $11,698,016. 44 Torat LAAN. ok ess oN $11,698,016. 44 
FRANK T. GILSON JOHN A. DIEMAND JOHN S. LOVE 
Vice-President Executive Secretary 
Surety-Fidelity Department Vice-President Casualty Dept. 


Home Office: 111 John Street, New York City 


Temporarily until May 1, 84 William Street 





























Security Mutual Casualty Co. 
Cash Assets $9,902,640 Cash Surplus $2,710,000 


Fundamentally Right Economically Operated Financially Sound 








The largest carrier in 


the United States of 
Treaty Reinsurance and Catastrophe 
Excess Insurance on Workmens Compen- 
sation and/or Employers Liability 
All Forms of Public Liability, including 


Automobile and other Casualty Lines 


Inquiries Invited 


HENRY W. IVES & CO. 


United States Underwriting Managers 
75 FULTON ST., N. Y. Telephone Beekman 6727 


FACULTATIVE FACILITIES ON ACCIDENT & HEALTH 
BURGLARY, FIDELITY & SURETY 














as —_—— = 
THE 
AMERICAN GUARANTY Co. 
COLUMBUS, OHIO 


J. B. Coambs, President 




































“AMGAR” “AMGAR” 
FULL LIABILITY 
COVERAGE AND 






AUTOMOBILE PLATE GLASS 
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“AMGAR” MEANS SECURITY 
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PRO AND CON OF MARY-= 
LAND COMPENSATION 





Pending Bills Argued Before State 
Committee 

LABOR BACKING INCREASED PAY- 
MENTS 





Employers Contending That Present Pro- 
visions Are Adequate 


BaALtimorE, Mp.. March 4.—Maryland’s 
workmen’s compensation act was assailed as 
archaic by Attorney Saul Praeger, who was 
the spokesman before the Ways and Means 
Committee for several hundred members of 
the State Federation of Labor attending a 
hearing last week on three measures to amend 
the law. 

Mr. Praeger asserted no change had been 
made in the rates on compensation since 1914. 
A “vast difference in the value of the dollar” 
has taken place since that time, he said, and 
the act should be amended to permit larger 
compensation allowances. 

On the other hand, attacks on three meas- 
ures pending in the State assembly, raising the 
minimum payment to persons injured in line 
of their occupation and making other changes 
in the workmen’s compensation act, were made 
before the ways and means committee by At- 
torney Randolph Barton, Jr. 

Mr. Barton, representing the larger employ- 
ers of Baltimore city and Western Maryland, 
declared that the present compensation in the 
State compared favorably with that in other 
States and that the raising of the maximum 
and minimum rates would block any induce- 
ment for other manufacturing concerns to 
enter the State. 

Mr. Barton said that the proposed minimum 
compensation, which would be raised to $15 
weekly, would be as much or more than many 
of the persons who come under the provisions 
of the act make in a week. 


JOHN A. NOBLE JOINS CONCORD 
CASUALTY DIRECTORS 
Company to Have Its Home Office at 60 
John Street, New York City 


The Concord Casualty and Surety Com- 
pany, New York, has announced the addition of 
John A. Noble, first vice-president of the 
Harriman National Bank & Trust Company, 
to its board of directors. This addition is in 
keeping with the company’s policy, evidenced 
by its already strong directorate, of having its 
affairs guided by men who are individual lead- 
ers in their respective fields. 

The Concord Casualty and Surety, which 
now has organization offices at 1 Madison 
avenue, New York, will move into its own 
quarters on the twelfth floor of 60 John street, 
that city, when the modern structure now be- 
ing erected there is completed. The company’s 
plans are assuming definite shape and it will 
soon be ready to begin active writings. 





FIRST NATIONAL UNDERWRITING 
CORPORATION 
Agency, With Five New York Offices. 
Wrote $3,029,894 Net Premiums in 
1928 

The First National Underwriting Corpora- 
tion, one of the largest multiple-line agencies 
in the New York district, wrote a total of $3,- 
029.894.31 in net premiums during 1928. The 
corporation now has five fully equipped under- 
writing offices located, for the convenience of 
brokers and agents, at the following addresses 
in New York territory: Bronx branch, 355 
East 149 street; Downtown branch, 123 Wil- 
liam street; Main executive offices, 1860 Broad- 
way; Brooklyn branch, 154 Montague street; 
Long Island branch, 457 Franklin avenue, 
Mineola. - 

Officers of the agency are: Kirk A. Lan- 
don, president; Thomas H. Cunningham and 
Charles F. Ferber, vice-presidents; David 
Scope, treasurer; Robert J. Maloy, assistant 
treasurer, and J. J. Shapiro, secretary. Presi- 
dent Landon and Mr. Shapiro are in direct 
charge of the executive offices; Mr. Cunning- 
ham heads the downtown branch; Walter W. 
Ziegler is manager of the Bronx branch; 
Vice-President Ferber handles the Brooklyn 
branch; and Broadfield & Brooks are managers 
of the Long Island division. 

The corporation represents the Equitable 
Casualty and Surety Company of New York 
as metropolitan New York manager for all 
casualty lines. It represents the Fireman’s 
Fund Insurance Company, San Francisco, for 
automobile fire and theft and inland marine 
covers. Life insurance is written through a 
general agency representation of the Manhat- 
tan Life Insurance Company by the agency’s 
affiliation with the First National Life Under- 
writers. It is rumored that the agency will 
soon enter the general fire insurance field. 

The First National Underwriting Corpora- 
tion, which has “First in Service—National in 
Scope” as its slogan, wrote premiums in Janu- 
ary of this year of $322,000, while its premiums 
last month aggregated $341,000. 


Death of Colonel Clarence F. Smith 

Colonel Clarence F. Smith, managing di- 
rector in Canada for the National Surety Com- 
pany New York died at Montreal last week. 

Colonel Smith was born in Montreal in 1874 
and in the course of a busy lifetime has been 
identified with many governmental and indus- 
trial activities of the Dominion of Canada. He 
was appointed managing director of the Na- 
tional Surety in charge of all Canadian busi- 
ness in the Fall of 1922. 


L. F. Tillinghast Lecturing on Advertising 

Leslie F. Tillinghast, agency assistant and 
advertising manager of the Great American 
Indemnity Company of New York, is deliver- 
ing the lecture in the casualty course of the In- 
surance Society this week. His subject will 
embrace the advertising of casualty and surety 
insurance in all its angles and deal principally 
with the national importance of such advertising. 
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REPEAL OF MASSACHU= 
SETTS LAW UNLIKELY 





Committee on Auto Liability Meas- 
ures Ends Hearings 





REFERENDUM NOT FAVORED NOW 





Bill Similar to New Hampshire Statute 
Winning Support 

Boston, Mass., March 4.—Hearings on the 
compulsory insurance measures closed last week 
and the verdict is awaited. It is believed that 
the committee has all the arguments pretty well 
in hand and had reached a decision before the 
close not to report any proposition for repealing 
the present law. 

A fair apdience heard the presentation in 
behalf of the Power bill made by its author, 
Edgar F. Power, but was disappointed that Mr. 
Power hurried through it without explaining 
it in detail as it is the only bill which the 
agents of the State approve. Mr. Power’s 
haste was due in part to allowing the insurance 
commissioner of New Hampshire, John Sulli- 
van, an opportunity to explain the New Hamp- 
shire law, on which the Power bill is largely 
based. 

Arthur W. Burke, Boston general agent of 
the Astna Life and Affiliated Companies, de- 
clared that it was a mistake to continue the 
compulsory law any longer and that it had been 
in force long enough to demonstrate the fact 
that it was not a success. 


SOUTHERN SURETY’S ASSETS ARE 
$11,698,016 
Company, With $4,000,000 Surplus to 
Policyholders, in Sound Position 

The annual financial statement of the South- 
ern Surety Company of New York, which now 
has its executive offices in St. Louis, shows that 
the organization has had a very good year. 
Made as of December 31, 1928, the statement 
lists assets totaling $11,698,016 and a surplus 
to policyholders of $4,000,000. The capital 
stands at $2,500,000 and the surplus is $1,500,- 
000. 

Among the Southern Surety’s assets are listed 
cash in office and in banks of $2,934,496; bonds 
for $2,788,170; stocks amounting to $1,762,300: 
real estate and real estate mortgages for $1,- 
832,102; and premiums in course of collection 
and less than 90 days due of $1,826,449. 

The Southern Surety also carries a volun- 
tary reserve for contingencies of $250,000. The 
company’s unearned premium reserve is $3,- 
429,634; its reserve for claims is $3,174,084; 
and its reserve for unpaid dividends is $100,000. 

The Southern Surety is making rapid strides 
under the direction of President Norman R. 
Moray and has established fully equipped of- 
fices at strategic points throughout the country. 
The Eastern department of the company, headed 
by Executive Vice-President John A. Diemand, 
is located at 84 William street, New York city, 
and is specializing in co-operation with the 
brokers of the metropolitan New York terri- 
tory. 
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GENERAL ACCIDENT’S 
FINE RECORD 


United States Branch Now Thirty 
Years Old 





ASSETS ARE $22,450,197 





Company Had Net Premiums of $19,105,- 
360 Here in 1928 

In 1899, there was established in this coun- 
try the United States branch of the General 
Accident, Fire and Life Assurance Corpora- 
tion, Limited, of Perth, Scotland. Now that 
United States branch has concluded the thir- 
tieth year of its foundation on this continent. 

At the end of its first year here, the United 
States branch had assets of $309,749 and net 
premiums written of $137,124. The growth of 
the organization has been such that the pre- 
miums of the United States branch last year 
were greater than the total premiums of all cas- 
ualty companies in the United States in 1899. 
The 1928 net premiums of the branch were $19,- 
105,360. The total losses paid, including loss 
expense, since the establishment of the branch 
have been $90,156,243. That the activities of 
the branch have more than kept pace with the 
growth of the insurance business itself is well 
indicated by the fact that in the last ten years 
its assets have increased nearly six-fold. The 
increase in assets during 1928 was $2,331,122 
over 1927 and the total assets are now $22,- 
450,197. 

Under the management of Frederick Rich- 
ardson, the United States branch has made re- 
markable strides and, in the decade ending 
1927, had earned premiums of $107,661,787, 
while the total income rose from $4,739,184 in 
1918 to $18,502,989 in 1927. In his message 
to the company’s representatives, which was 
printed in the February number of The Gen- 
eral’s Review, the company’s own publication, 
United States Manager Richardson discussed 
some aspects of the business and at one point 
said: “Less money must be absorbed in the 
expense of the business and more return made 
in reparation and in service.” That he prac- 


tices what he preaches in the conduct of the 
company is shown by the fact that the branch’s 
ratio of expenses incurred to premiums writ- 
ten, which was 33.2 in 1924, was consistently 
reduced until it stood at 31.5 at the close of 
1927. 


Walter E. Makosky With Standard Surety 
President Frank G. Morris of the Standard 
Surety and Casualty Company of New York 
has announced the appointment of Walter ©. 
Makosky as superintendent of the fidelity and 
blanket bond department, effective March 1. 

Following his graduation from the Webb In- 
stitute of Marine Engineering in 1921, Mr. 
Makosky joined the Royal Indemnity Company 
where, at its home office, he has continuously 
served as fidelity and blanket bond underwriter 
and representative of that company on the 
blanket bond committee of the Surety Associa- 
tion of America. 

The Standard Surety has also announced the 
following general agency appointments for cas- 
ualty and surety lines: 

Earle R. Texido, New Haven; Culyer & 
Coogan, Inc., White Plains; Wallace G. De 
Courcey, Mt. Vernon. 

John C. Conklin Agency, Hackensack, is 
named for surety business. 


Jones & Whitlock Get Maryland Casualty 

Jones & Whitlock of New York city, the 
oldest insurance agency in this country (hav- 
ing been organized in 1840), have just been 
appointed general agents for the Maryland 
Casualty Company, Baltimore, for all casualty 
lines. A casualty department, in charge of 
William H. Brewster has been established. 
Mr. Brewster has been supervising underwriter 
of liability, compensation and auto lines for 
the New York Indemnity Company. 


To Call It Grand Central Surety 
The organizers of the Central Surety Com- 
pany of New York have decided to change the 
name of their company to Grand Central Surety 
Company. 








WOULD RESTRICT MUTUALS 
UNLICENSED IN STATE 


Maryland Seeks Additional Extra- 
Territorial Jurisdiction . 








BILL MAY BE EFFECTIVE JUNE 1 





Appointment of Commissioner As Process 
—Serving Agent Is a Condition 


BattimorE, Mp., March 4.—Mutual insur- 
ance companies which do business in Maryland 
without taking out a license would be restricted 
under a bill introduced in the State Assembly 
here. 

The bill provides, among other things, that 
any policy issued shall not be forfeited by 
failure of the insured to give notice of change 
of occupation and that when an insured is 
killed or injured the beneficiary shall be paid 
in accordance with the scale provided for the 
occupation in which he was engaged. 

The bill provides that: 


Any mutual insurance company organized 
outside of this State, which is authorized to 
transact the business of insurance on the mu- 
tual plan, which neglects to comply with the 
requirements of this section, which accepts 
citizens of this State as members, and issues 
certificates or policies thereto after the first day 
of June in the year 1929, shall issue said cer- 
tificates or policies subject to the following 
conditions : 


That the company consents that the State 
Insurance Commissioner of Maryland is its 
agent for the service of process, in any action, 
suit, or proceeding brought in this State, which 
authority shall continue so long as any liability 
shall remain outstanding. 

That the certificate or policy shall not be 
forfeited for failure of the insured to give 


notice of change of occupation. 

_ That when a member or policyholder is in- 
jured or killed by accidental means, compensa- 
tion or indemnity shall be paid to him or his 
beneficiary or beneficiaries according to the 
hazard of the occupation in which he is actually 
employed at the time of injury or death and in 
accordance with a classification of risks to be 
prepared or adopted by the Insurance Commis- 
sioner of Maryland. 


That this Act shall take effect June 1, 1929. 

















also salary expected. 





SPECIAL AGENTS WANTED 


A prominent stock insurance company desires the 
services of experienced Accident and Health Spe- 
cial Agents for New England, New York, Penna., 
Michigan, and Illinois territories. State experience; 


Box 135, care of THE SPECTATOR 























ARE YOU MAKING PROGRESS? 


If not weuld you like to know why 
NATIONAL CASUALTY Salesmen forge 
ahead continually? A post card inquiry will 


do. 

We have a complete line of Commercial, 
{ndustrial, Group and Deferred Payment Ac- 
eident and Health policies. A connection with 
this company may be the turning point in 
your life. 


NATIONAL CASUALTY CO. 
Detroit, Mich. 
W. G. CURTIS, Pres. 
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Results of Casualty, Surety and Miscellaneous 
Insurance Companies in 1928 


The following figures from the statements of casualty, surety and miscellaneous insurance companies, covering 


the year 1928, have been compiled from returns made direct to THE SPECTATOR. 


Capital 
Stock 
NAME OF COMPANY Paid In 
$ 

Allied Mutuals Liability Ins. Co................ Mutual 
American Automobile Indem. Assn.............. Reciprocal 
PSMUICAT VG OG ao. ioe 6.66 58s sins c sae mwiceate 150,000 
Amevican: Income Taig: CO... 6.66 osc ccs conse ses. Mutual 
American Life & Accident Ins. Co............... 5, 
American Motorists Ins. Co...........0.-eee00. 350,000 
American Mutual Indem. Co.............--e00: Mutual 
Ate OMete INS, COe socks cckeeteszacseneceaae Mutual 
Automobile Mutual Ins. Co, of America......... 250,000 
Automobile Mutual Liability Ins. Co............ Mutual 
Bituminous Casualty Exchange................. 200,000 
Buckeye Union Casualty Co............0.0ec0: 100,000 
Builders Mutual Casualty Co................6. Mutual 
Car and General Ins. Comp., Ltd. .05. icc ce cee 400,000 
CARAT aN MERON CO o o.o52 boi cee ks oss dew eles ves Mutual 
Central Surety & Tris: Cotp cic. icc cccccatessccce 1,000,000 
Clergymen’s Co-operative Benefit Assn.......... Mutual 
COMMBDIAT: PEOMOCLIVG AGM. 0.50655 ves decom aves Mutual 
Com’! Travelers Mut. Acc. Assn. of America..... Mutual 
Constitution Indemnity Co...............0000. 1,000,000 
Cook County Farmers Mutual Ins. Co.......... Mutual 
Py Oe eee ee eee Mutual 
Detroit Fidelity’ Me ERGO, 5's Niles ecto ee 2,000,000 
EM POET OG OAD occ ooo v0 mb oa pirarnce cue eure 750, 
Eastern Automobile Ins. Undrs................- Reciprocal 
Employers Mutual Casualty Co................ Mutual 
Employers Mut. Liab. Ins. Co. of Wisconsin..... Mutual 
Equitable Casualty & Surety Co................ 1,000,000 
Equitable Life & Casualty Ins. Co.............. 136,160 
PHO CORMIGIG COs 55 6.56 6c ise ke occ ores oss. 5:5 es 23,570 
Factory Mutual Liab. Ins. Co. of Amer.......... 250,000 
Farm Bureau Mut. Auto. Ins. Co............... Mutual 
Wagmers Ante. M18, Age: .6.4503.056cccscecsecs Mutual 
Federal) Camualty Co., Detroit... 000.05 cccesds 350,000 
Federal Casualty Co., Milwaukee............... Mutual 
Pamelity: Wartotn Caswaley «<6 e < ois.6s occas cieate ces 500,000 
First Reinsurance Co. of eS ee 800,000 
aate Cieg Pate ING: COs. os 6 acc vcr cee'd cade kode. 100,000 
Colores NR ES, CO. ook vin cca ns 0 oid osee Mutual 
Harleysville Mutual Casualty Co............... Mutual 
Hartford Accident and Indemnity Co........... 1,000,000 
Biewekeye: Casualty, CO. asians v v'eken vinta no sie'e ois 200,000 
Hudson OE Se oe re ene 1,000,000 
Hudson Mohawk Mutual Cas. Co............... Mutual 
Illinois Motors Casualty Co...........ccccceces 200,000 
Eilinow Mutual Casnsliy ioe). cc cdtscvesveccis Mutual 
Illinois Traveling Men’s Health Assn............ Mutual 
Indemnity Life & Casualty Ins. Co............. Mutual 
Indiana Liberty Mutual Ins. Co................ Mutual 
Aeackevidtial Underwriters... 5. csc cecncceecanis Reciprocal 
Interboro Mutual Indem. Ins. Co............... Mutual 
International Fidelity Ins. Co... ....ccccccseces 300,000 
International Travelers Assur. Co............... 100,000 
Iowa Mutual Tornado Ins, Assn................ Mutual 
lowa State Trav. Met's Aga. o..06.6 cikk cased ee Mutual 
Jamestown Mutual Ins. Co................000. Mutual 
eS eee ae os eee aero nee 250,000 


London Guarantee & Acc. Co., Ltd............. k800,000 


Loyal Protective Ins. Co. 100,000 
Lumber Mutual Cas. Ins. Co. of N. Y........... Mutual 
Lumbermen’s Mutual Cas. Co.................. Mutual 
Manufacturers & Wholesalers Ind. Ex........... Reciprocal 
Massachusetts Bonding Ins. Co................. ,000, 
Massachusetts.Casualty Co... ....ccsccsccccces 100,000 
Massachusetts Plate Glass Ins. Co.............. 100,000 
Medical Protective Co... .....ecccccccccoscese 300,000 
Merchants Mutual Casualty Co................ Mutual 
BN a ee eee eee 292,077 
See ate BI Ci noes ove be cb ce nb Cw hee e's 300,000 
ee ema Rete Fam CR a: 03a. 0 o's ocd eked ondacove 100,000 
NONE THONG os shai ois wiacleeb i ohh cue waeas 200,000 
Motor Indemnity Assn. .............-.ec00/ ‘... Reciprocal 
Dameual Auto. Tete tie, Ce... 6. oi ose os coeds Mutual 
Mitteal Pinte Clase ites, Coe... iio ccc ckcscennes Mutual 
DAE RIE RI PEIN Co oss saick ccc cceccncs - aBewmele 
National Grange Mutual Liability Co........... 210,000 
National Indemnity Exch................-.000 Re-iprocal 
EMRNIIISER EIN te oe ons. cnc anes cide oneod dalerme 15,000,000 
N. Y. Printers & Bookbinders Mutual........... Mutual 
N. Y. Reciprocal Underwriters...............00. Reciprocal 


k Capital deposit. / Remitted to Home Office. 


Total 
Admitted 
Assets, 
Jan. 1, 1929 


$ 


3,199,673 
239,630 
423,577 

7,682 
9,220 


1,638, 837 


1,235,812 
1,002,595 


2,017,945 
68,776 


3,682, 508 
321,735 
200,667 

2,170,217 

4,056,245 


806,123 


3,733,184 
1,023,124 
100,179 
701,185 
10,896 


1,535,014 
3,278,347 
37,000 
40,049 
360,031 


42. ae 
1,718 

2, 070) 946 
291,414 
587,031 


104,808 
626,382 
6,962 
459,254 
2,679,358 


2,099,301 
1,857,752 
241,836 
1,331,958 
479,785 


564,911 
1,319,256 
16,999,264 
994,430 
2,340,421 


10,204, 938 
216, 777 
19,013, ‘461 
163,161 
335,561 


3,058,808 
2,169,636 


4,249,229 
150,947 


814,837 


148, 988 

467,738 
06,9 

48,331,802 


686,548 
3,592,433 


Net 
Surplus 


2,466,182 
241,799 


220,222 


200,444 
688,547 
42,315 


1,142,997 
242,804 
168,727 
295,659 
758,995 


202,745 
1,289,996 
1,463,601 

,769 

147,058 


1,562,637 
152,568 
193,214 

6,905 


165,235 
1,195,863 
55,600 
12,390 
182,583 
8,685,190 
130,763 
378,306 
137,744 
166,766 


1,921, 506 
1,005,166 


264,183 
304,168 


855,585 


2,527,600 


132/857 
11,013 


179,961 
203,504 
122,224 


123, 643 


52,698 
193,896 
12,331,669 
446,427 
2,699,884 


27 


Net 
Premiums 
Written 
$ 


2,262,166 
95,862 
258,338 
1,252 
10,601 


611,903 


1,836,697 


364,747 
397,249 
577,278 
1,014,361 
75,37 


1,883,141 
106,290 
241,625 

3,130,564 

3,194,604 


47,500 
66,201 
1,263,955 
3,772,998 
360,215 


582,125 
3,407,654 
3,302,746 
(04,304 
649,749 


1,396,829 
1,151,311 


207, ;807 
28,048,352 


421, 782 


203,222 
1,024,537 
55,055 
438, 620 
709,108 


862,904 
149,242 
297,437 
846,697 
876,654 


398,018 
962,630 
9,677,435 
1,310,036 
1,180,451 


9,168,597 


1,276,065 
1,966,304 
213,710 
83,634 
123,551 


31,550 


, 


174,587 
260,594 
18,360,561 
242,100 


686,138 


Total 
Income 


$ 


2,401,716 
398,289 
685,013 

16,952 
33,957 


1,146,529 
38, 263 
1,506,931 


pa 022, 414 
2,014,803 


8,425 
2,773,597 
127,072 
278,143 
3,633,446 
3,352,757 


508, 555 


613,270 
3,600,504 
4,155,732 

2,503 

772,492 


1,922,517 


1,482,645 
1,288,306 
000 


35,023 
224/275 


29,608,732 
235,134 
1,245,146 
17,943 
448,858 


213,913 


810, 745 


947,574 
232,056 
307,744 
892,464 
893,345 


418,643 
1,074,940 
11,316,339 
1,390,992 
1,377,165 


10,465,325 
048 


12,577,336 
25,624 
103,652 


1,469, 242 


175, 960 


1,316,390 
254, 371 
\477 
536,650 
64,994 


212,607 
275,103 
22,078,822 
70,764 
827,660 


Losses 
Paid 
$ 


878,972 


843,662 
146,472 


662,802 
63,990 
67,643 

2,640,150 

843,575 


10,899 
1,851,593 
843 
333,322 


235,455 
316,985 
155,344 
25,165 
208,915 
11,028 


682,173 
485,343 


53, 039 
340,458 
25,021 
177,380 
625,153 
711,805 


140,992 


458, 177 
2,770,462 
4, ~ 745 

606 
29° 044 


637,461 


42,808 
112,483 
5,524,711 
82,254 
7,164 


m Includes $10,000 dividends paid to stockholders, and $27,738 distribution to policyholders. 






















































Total 
Dividends Expenses Disourse- 
Paid Paid ments 
$ 3 3 
376,401 617,855 1,873 1225 
4 aera eae 179,398 "345, 10 
44.662 106,970 246, 674 
eaaduas 10,700 16,547 
Jaacude . «hteumaan 34,038 
3,919 136,884 234,328 
Stewie 74,180 88,564 
89,451 551,864 1,326,603 
407,284 180,388 672,475 
304, "425 815,396 1,974,977 
ctavace 37,688 184,161 
candies 180,714 285,750 
40,514 138,749 545,241 
rey 381,762 768,894 
tvadade 22,731 72,332 
100,000 801,918 1,751,813 
PPP reo 24,755 93,99 
ecuceue. \.. seeneae 275, 559 
eunane 621,261 3,261,411 
adanras 1,791,094 2,634,669 
11,779 7,409 34,792 
ieeutad 66,871 67,278 
145,456 945,382 1,482,931 
eucuaes 1,701,620 3,553, 123 
aauweee 69,221 320,073 
Sata 167,857 501,179 
728,750 607, 695 3,280,714 
50,000 i, 380, 449 2,444,650 
a dtqa ante "264,197 273,492 
Sadat 345,641 589,582 
474,201 266,826 1,058,012 
iaueaae 154,588 "598,466 
vouamue 18,320 43,486 
35,000 382,154 636,070 
<eeaaws 19,652 30,681 
35,000 630,247 1,382,424 
96,000 536,909 1,118,457 
ct eee . 
ohaadvtd 9,408 27,490 
jeaxene 80,874 129,954 
300,000 10,487,835 25,088,814 
15,984 87,905 264,759 
49,965 447,015 734,661 
2,018 54,616 142,370 
i 195,734 386,324 
dewsene 119,077 207,385 
iGadoos 266,388 994,726 
Pee ow 38,586 56,623 
10,337 168,27 398,285 
187,839 417,920 605,759 
170,373 185,498 759,534 
91,500 78,028 260,126 
17,500 103,664 298,544 
atdaar 202,702 828,934 
Conese 187,034 898,838 
85,440 87,951 315,668 
30,000 534,122 925,663 
1505,625 5,268,885 10,822,732 
m37, 738 700,972 1,392,859 
229,245 418,365 1,105,787 
1,519,767 2 ern 7,212,803 
38,550 50,145 133,503 
990,000 5, 1s 173 10,407,918 
Pipa ree 35, 486 38,093 
7,500 62,093 99,883 
60,000 471,178 1,168,639 
47,345 877,977 1,446,204 
pea Gas 129,845 135,962 
ere 40,961 76,390 
ee ere 109,185 128,425 
70,000 652,628 1,254,502 
adantee 19,566 ba fi 
Se as 213,000 423,139 
5,246 20,223 49,929 
idence 87,868 130,675 
23,42 96,177 232,081 
1,499,930 10,894,406 17,919,046 
52, 47, 182,522 
270,929 410,949 681, 878 
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The following quotations as of March 5, i: a gy \ eee - 4 Soni oe - 
: Ki ewis ee 6 3 Gilbert Eliott & Co., N. ¥.C........ 4614 48} 
1929, are from reliable houses, and if any of P Gilbert Eliott WGaeN, Vi Cscccccs 64 67 Stuyvesant % - a . 
: : lobe utgers (new stock) J. Roy Prosser & Co., N. Y......... 400 410 
ur readers are interested in stocks not appear- “Lewis & Co., Hartford.............. 1530 1560 ha nn Oem 405 415 
ing in this list, the Research Bureau of Tue _, Gilbert litt & Co. N.¥.C..... 2. 1530 1560 Gilbert Eliott & Co., N. ¥.C....... 400 415 
Ri Great American Ins. Co. Henry G. aan & CONG s0.c005 400 410 
SPECTATOR will endeavor to supply the data: L. A, Hollander & Co., Newark. ..... 54 5544 Sun Life Ass 
J. Roy Prosser & Co., N. eR 54 551% Lewis & Co, re 2450 2550 
Bid Offered Arthur Atkins & Co., N. Y.......... 5Al 554 U. S. Fire Ins. Co. 
American Insurance Co. of Newark Lewis & Co., Hartford.............. 54 55% Henry G. Rolston & Co., N. ¥....... 128 131 
Arthur Atkins & Co., N. V.......... 30 31% Gilbert Eliott oe BS ae ae 55 J. Roy Peper WO aS sccecess “sae 132 
Miliken & Pell, Newark, N. J........ 3014 3114 Hanover Fire (ex stock div.) Lewis & Co., Hartford......ceccores 130 132 
L. A. Hollander & Co., , Newark 301% 314% Arthur —, “a bn | EGE 86 88 Universal Ins. a 
Gilbert Elliott & Co., N. ¥. C....... 30 31 Lewis & Co., Hartford.............. 86 88 Arthur Atkins & Co., N. Y........- ° 77 80 
American Reserve Ins. Co. Gilbert Biot 8 & s Bo Gl tes 87 88 United States Merchants & Shippers 
J. Roy Prosser & Co., N. V......... 93 95 Halifax Fire (ex rights) J. Roy Prosser & Co., N. Y.....+6.- 500 510 
American Salamandra J. Roy Prosser & Co., N. Y......... 36 38 Henry G. Rolston & Co.,N. Y...... 500 510 
Henry G. Rolston & Co., N. Y...... 83 87 Harmonia Ins, Co. (ex-rights) Virginia F. & M. 
American Surety G. Roy Prosser & Co., N. Y......... 39 41 Arthur Atkins & Co., N. Y..... asece “Nee 138 
Lewis & Co., Hartford Ly pane ee eee 150 155 Arthur Atkins & Co., N. Y.......... 38 41 J. Roy Prosser & Co., N. Y...... sais) see 140 
Bankers & Shipp ere Home (N. Y.) ex Home See, ( Co. Westchester Fire 
Arthur Atkins & Co,, N. Y.......... 580 610 J. Roy Prosser & Co., N. Y......... 608 612 Arthur Atkins & Co., N. Y.......00. 88 91 
Gilbert Elliott & Co., ~ ee a Se 580 620 Gilbert = s A Co., we, ........ 608 612 J. Roy Prosser & Co., N. Y.......06 89 91 
Bankers Indemnity (Newark) (ex rights) Lewis & Co., Hartford............. 608 612 
Mieema treme sen | Bee gn RAREVORD ST0GES 
. A. Hollander 0., Newark...... 21 22 ilbert Elio’ 0.,N.Y.C....... 9 9% 
Baltimore-American (new patent) Importers and Exporters pe ee 1650 1675 ) 
. Roy Prosser & Co., N. Y......... 55% 561% Arthur Atkins oe a 105 110 Lewis & Co., Hartford...........-. ‘ 1650 1675 
enry G. Rolston & ce ¥. ) rrr 5644 571% Gilbert Eliott & Co., N. ¥.C....... 102 107 Aetna Insurance Fire == = = = ‘ 
Gilbert Elliott & Co., N. Y.C....... 5514 5614 ‘Ins. Co. of North America Conning & Co., Hartford 798 800 
Brooklyn Fire Lewis & Co., Hartford.............. 78 80 Lewis & Co., Hartford. ...-.«.cc.ss 798 800 ( 
Henry G. Rolston & Co., N. Y....... 125 127 Maryland Casualty Aetna LifeIns.Co... hs 
mden Fire Gilbert Eliott & oan 1 Ae a Care 160 165 Conning & Co., Hartford 1290 1300 1 
Arthur Atkins & Co., N. V.......... 37 39 Missouri State Life (ex rights) Lonle tt Go. Wettard.........00.: : 1290 1300 
L. A. Hollander & Co., inemaik Soir 3644 «87% Arthur Atkins & Co., N. Y........ 88 90 Automobile Insurance 
Gilbert Elliott & Co., N.Y. C....... 3614 3714 National Liberty (new stock) Conning & Co., Hartford 610 625 
Carolina Insurance Henry G. Rolston & — ates 39 41 Teme Co. teattlord... coo ccc 610 625 ‘ 
J. Roy Prosser & Co., x. ¥ Ne 44 46 J. Roy Prosser & Co., N. Y.......-. 36 37 aan . i 
Arthur Atkins & Co., N. Y.......... 43 46 Arthur Atkins & Co., N. Y, stteeeeees 37 39 Conning & Co., Hartford 2100 2150 ' 
Chicago F. & M. National Surety (new stock) Lae Ce. Setieel.......:..000. 2100 2150 1 
Charles Sincere & Co. Chicago...... 21 ae Lewis & Co., Hartford............ 142 146 enna 
Commercial Cas. Ins. Co. National Union (Pittsburgh) (ex rights) Conning & Co., Hartford 1010 1025 ‘ 
Lo See & On. Newark vp eeeeees 50 51 J, Roy Prosser & Co., N. ¥ .......+- — = Lewis & Co., Hartford...........00. 1010 1025 I 
Poo, liott & Co., oy a oe 48 50 Gilbert Eliott & Co., N. Y. oh 355 365 Hartford Steam ieee he es ss 
Continental Assurance MRNE cate Matchen he ean aes ness 38 41 Conning & Co., Hartford 840 860 € 
Charles Sincere Co., Chicago...... 91 93 New Amsterdam Cas. ‘ Tents & Co. factford.. ....scccoass 840 860 
— Cas. i ng ih . oat oa acess 88 89 a 
arles Sincere & Co., Chicago.... .- 67 69 New Yor! sualty i , 
Continental Ins. Co. J. Roy Prosser & Co.,. N. Y........+ 99 101 pore 3 gg on 2 gg peer te see be rr c 
Lewis & Co., Hartford A ‘ 88 89 Lewis & Co., Hartford TCT re Te Tee 99 101 Phoenix Insurance Rae eee Ar 
-Eagle Fire (Newark) Gilbert Eliott & OG INS Mie ee «cies: 99 101 Conning & Co., Hartford 992 1005 
Gilbert Elliott & Co., N. Y.C....... 90 95 New World Life Lewis & Co. Hattloed.....c..00cs«- 992 1005 
Equitable Casualty & Surety Co. Charles Sincere & Co., Chicago.... . 16 18 ena Mn nnn? 
Palmer & Co., New York City....... 57 60 Niagara Fire Conning & Co., Hartford 1860 1880 
Excess Ins. Co. of America Lew @ Co., Hartford... .....0<.0«5'..« 165 170 Lewis & Co PES 7S als sae as 1860 1880 
r oe 7 ee. i a Oe 14 17 North River Ins. c — ai - eA es 
idelity- Phenix rthur Atkins Rie hh are eens 25 35 
Lewis & Co., Hartford.............. 984 9834 ‘Pacific Fire . — — =o 
Fidelity and Casualty Henry G. Rolston & Co.,N.Y¥...... 170 190 American Investment Securities Co. 
Arthur Atkins & Co., N. ¥.......... 167-172 Peoples National Chas. A. Day & Co., Inc., Boston.... 25 27 
J. Roy Prosser & Co., N. ¥......... 168 172 J. Roy Prosser & Co., N. Y......... 3714 3814 _~—s— Boston Casualty 
Gilbert Elliott & Co.’ N.Y... 165 170 Henry G, Rolston & to. Saale 3814-394 Chas, A. Day & Co., Inc., Boston.... 15 a 
Firemen’s Insurance Co. of Newark Presidential M. Boston Iasuraace (new stock) 
Miliken & Pell, Newark, N.J....... 444% 45% Charles Sincere & Co., Chicago...... 30 face Chas. A. Day & Co., Inc., Boston.... 950 1000 
Henry G. Rolston & Co, N. V...... 443, 4514 Public Fire Ins. Co. Cages tee oe Se 
L. A. Hollander & Co., Newark...... 4416 454% Miliken & Pell, Newark, N. J...... . 27% 28% Chas. A. Day & Co., Inc., Boston 4 
Arthur Atkins & Co., N. Y.......... 44 4514 Republic Fire, Pittsburgh Preferred. ........esseeeseeeeees 5 
Gilbert Eliott & Co., N. ¥.C........ 444% 4514 Henry G. Rolston & Co., N. Y...... 42 43 Common... .... 222+ ssssesereress 285 
Franklin Fire Security Ins. Co. of New ale Columbian National Life Ins. Co. ‘s | 
Arthur Atkins & Co., N. Y.......... 425 435 Arthur Atkins & Co., N. ¥........-. 128 132 Chas. A. Day & Co., Inc., Boston.... 450 465 
Glens Falls St. Paul F. & M., Ins. Co Mass. Bond & Ins. Co. (new) 
Arthur Atkins & Co., N. Y.......... 65 67 J. Roy Prosser & Co., N. Y......... 212 216 Chas. A. Day & Co., Inc., Boston.... 170 10 
Mass. Title Ins., Pfd. 
e Chas. A. Day & Co., Inc., Boston.... 25 35 
—e New England Fire 
Chas. A. Day & Co., Inc., Boston.... 48 50 
New Hampshire Fire 
Chas. A. Day & Co., Inc., Boston.... 630 655 
; Old Colony Insurance 
“ oe & ae SS Inc., Boston.... 270 Pree 
ovidence- W asnhin 
American Investment Chae A. Day & ¢ , Inc., - Boston. si. 800 910 
a Springfield Fire an Marine (new 
Securities Chas. A. Day & Co., Inc., Boston.... 200 215 
United Life and Accident Ins. Co. 
Chas. A. Day & Co., Inc., Boston... . 35 40 


Boston Insurance 
Columbian Nat’l. Life Bank & Insurance Stocks sik iad eames 
° ° reat American Indemnity Expandi 
a a Fire Write for BTI Operations 
nite ife Accident Continuing its program of expansion, the 
| Guttag Bros. | Great American Indemnity Company of New 
York, headed by President Jesse S. Phillips, has 


and all other 
entered much new territory since the first of 
New England Insurance Stocks the year. States to which it has been admitted 


since the beginning of 1929, include Kentucky, 
CHAS. A. DAY & CO. Tennessee, West Virginia, New Mexico, Cali- 


Incorporated fornia, Wyoming and Nevada. 


Sears Bldg. Boston Agency production in the company is in 
charge of Major E. E. Johnson, vice-president. 


16 Exchange PI., N. Y. 
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Albany Legislation 

ALBANY, N. Y., March 6.—As the result of 
the committee hearing, held last week, on the 
Wales-Stone bill, amending section 97 and re- 
lated sections, insurance law, it is likely that 
some amendments will be incorporated in the 
measure by the committee before it is reported 
out favorably, for legislative disposition. The 
proposed changes, it is said, will not be op- 
posed by Superintendent of Insurance Albert 
Conway. 

The Senate has passed the bill of Senator J. 
Griswold Webb, of Hyde Park, amending the 
civil rights law, by providing that the owner 
of a landing field or airport shall not be liable 
for damages to persons and property, resulting 
from the landing of airplanes, on such fields, 
with marked boundaries. It also has passed the 
bill of Senator Walter W. Westall, of White 
Plains, enacting the vehicle and traffic law. 

Bills passed by the House included one of 
Assemblyman C. P. Miller, of Genesee, amend- 
ing subdivision 2, section 3, workmen’s compen- 
sation law, by classifying as occupational 
diseases, to be compensated for, injuries from 
radium, radium emenations, of X-ray. 

Both Senate and House have advanced to 
third reading the Wales-Whitcomb bill, amend- 
ing section 335, health law, relative to requir- 
ing asylums, almshouses, hospitals, orphanages 
and schools, in cities and other municipalities, 
having a central fire alarm system, to be 
equipped with fire alarm boxes. 

Despite the fact that the session is rapidly 
drawing toward its close, bills relating to in- 


surance and workmen’s compensation continue 
to make their appearance in both Houses. Meas- 
ures introduced recently are the following: 
Senator Leon F. Wheatley, of Hornell, 
amending group 13, subdivision 1, section 3, 
workmen’s compensation law, by excepting 
from the provisions of law, operations by a 
farmer, in cutting and removing timber or lum- 
ber, for sale or otherwise, from his own lands, 
in which not more than four persons are em- 
ployed. Also, amending group 18, subdivision 
1, section 3, workmen’s compensation law, by 
excepting from the law,. all employees of a 
farmer, employed in connection with his farm, 
instead of farm laborers, as at present. 


Assemblyman Jacob J. Schwartzwald, Brook- 
lyn, adding new subdivision 11, section 101, in- 
surance law, providing that endowment poli- 
cies must contain the provision that, if the in- 
sured dies before the maturity of a policy, the 
company will pay the amount of insurance that 
the premium would have purchased, at pub- 
lished ordinary life rates. 

Senator B. Roger Wales, and Assemblyman 
Horace M. Stone, amending sections 55, 191, 
101-a, and 191-b, insurance law, in relation to 
the definition and forms of group life insurance 
and also to standard provisions for policies, anJ 
to insurance without the consent of the insured. 

Assemblyman Edward J. Coughlin, Brooklyn, 
adding new section 180, insurance law, pro- 
hibiting title guaranty companies, as a condi- 
tion precedent to guarantee of title, from re- 
quiring the owner to negotiate an insurance 
policy through a particular broker. 
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CLINTON GILBERT 


Will Buy or Sell 





Aetna Fire Insurance Co. 
American Alliance Insurance 
Baltimore American Insurance 

Great American Insurance 








Globe & Rutgers 
Lloyds Casualty 
National Liberty Insurance 
Westchester Fire Insurance 


Inquiries Invited 


CLINTON GILBERT 


Established 1890 


2 WALL STREET 


NEW YORK 


Telephones: RECtor 4845 and 8720 
Private Telephone to Hartford 





Senator Leon F. Wheatley and Assembly- 
man Wilson Messer, of Corning, adding new 
section 122-a, insurance law, prohibiting the 
cancellation of a policy on mortgaged real 
property, after an action has been begun to 
foreclose the mortgage, until four months from 
the date of service of notice of pendency of 
action on the insurance company. 

Assemblyman Milan E. Goodrich, amending 
the labor law generally, by providing, among 
other things, for a Council of Industrial Stand- 
ards and Appeals, to replace the State Indus- 
trial Board, and creating a Workmen’s Com- 
pensation Board, the referees to be appointed on 
the recommendation of the Workmen’s Com- 
pensation Board, at a salary of $8000 a year. 
Senator Leigh G. Kirkland, of Randolp, also 
has introduced the same bill. 

Senator William J. Hickey, Buffalo, amend- 
ing subdivision 7, section 143, insurance law, 
by striking out the provision that an applicant 
for a broker’s certificate must submit to a per- 
sonal written examination. Under the amend- 
ment, only proof of good moral character is 
required. The same bill has been introduced 
in the House by Assemblyman Frank X. Bern- 
hardt, Buffalo. 

Assemblyman Albert M. Cohen, Brooklyn, 
amending section 110-b, insurance law, and add- 
ing new sections 110-a and 110-b, insurance law. 
by providing for insurance against losses by 
larceny of automobiles, and for standard pro- 
visions for policies for burglary, larceny and 
theft of automobiles. 

Senator Leon F. Wheatley, Hornell, and As- 
semblyman Wilson Messer, Corning, adding 
new section 335-a, civil practice act, placing 
the burden of proof upon the defendant in 
actions on fire insurance policies. 

Assemblyman Robert E. Sweeney. Brooklyn, 
amending section 67, civil service law, by pro- 
viding that the amounts paid under the work- 
men’s compensation law to a member or depend- 
ents, on account of disability or death, shall 
not be offset by benefits, payable out of funds 
provided by the State for pension benefits. 

Assemblyman Alexander G. Hall, Orange 
county, amending section 67, insurance law, 
and sections 96, 105 and 106, workmen’s com- 
pensation law, by requiring the approval of the 
Superintendent of Insurance to premium rates, 
underwriting rules and classifications in force 
in the State insurance fund, and giving the 
Superintendent supervision over the fund, and 
providing for annual reports. It carries an 
appropriation of $10,000. 

Senator B. Roger Wales, Binghamton, add- 
ing new section 80-a, Insurance law, providing 
for the merger or consolidation of two or more 
casualty insurance corporations. 

Assemblyman Jasper W. Cornaire, Jefferson 
county, adding new sections 269 to 274, insur- 
ance law, providing for the conversion of co- 
operative fire insurance corporations into stock 
fire insurance corporations. 

Assemblyman F. A. Miller, Brooklyn, creat- 
ing a temporary committee to ascertain the most 
practical method to provide security against old 
age. It appropriates $20,000. 
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INDIANAPOLIS LIFE INSURANCE CO. 


1905 $325,000.00 
1906 1,281,909.93 
1907 2,158,315.62 
1908 2,344,449.12 
1909 3,037,135.59 
1910 3,760,237.71 
1911 4,451,264.48 
1912 5,756,690.86 
1913 7,011,554.27 
1914 8,655,788.49 
1915 10,231,921.21 
1916 12,021,820.06 
1917 13,665,053.54 
1918 15,532,346.26 
1919 20,456,374.44 
1920 27,006,018.90. 


1 31,275,345.88 

2 35,236,427.74 

3 40, 882,131.98 

4 46,628,369.17 
5 54,432,038.01 
6 64,065,397.61 
7 75,25 7,687.64 
8 86,027,488.39 


9 2 Yio mm 8 7,500,000.00 


PURELY MUTUAL—LOW INITIAL PREMIUMS—LARGE 
ANNUAL DIVIDENDS—RESULTING IN LOW NET COST 
Operating in Indiana, Illinois, Ohio, Michigan, 
Minnesota, Iowa, Texas, Florida and California 


For Manager, District Manager or Special Agents’ contracts, address 
Frank P. Manly, Pres. 
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52.28% 


Of the new business Paid for in The 
Northwestern Mutual Life Insurance Com- 
pany in the year 1928 was upon applica- 
tions of members previously insured in the 
Company. 


Once a Phils itiliet 
Always a Prospect 





THE POLICYHOLDERS’ COMPANY 


The Northwestern Mutual Life Insurance Company 
of Milwaukee, Wisconsin 
W.D. VAN DYKE, President 
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1928 


CONVENTION YEAR 
BOOK 


NOW READY FOR DISTRIBUTION 


An invaluable book to all Life Insurance Sales- 
men, Managers, General Agents and Field Men. 


The Convention Year Book contains the best of the 
sales talks and addresses of leaders in the business given by 
them at national and local insurance meetings, conventions 
and sales congresses during the year 1928. This book pre- 
serves in permanent form the best thought of the business 
on life insurance and life insurance salesmanship. 


Among those who help to make this book valuable are: 
Prof. S. S. Huebner, M. A. Linton, Martin L. Davey, 
Stephen S. Wise, Frank Pennell, Joseph G. Keon, Hugh D. 
Hart, R. E. Spaulding, Milton A. Woodward, Claris Adams 
and a score of others equally prominent. 


Many an agent has paid much and traveled many miles 
to hear a few of these talks. Here you have the best from 
all over the country and indexed for ready reference for 
only $3.00 a copy, plus postage. 


Send Your Order to 


THE INSURANCE FIELD CO. 
P. O. Box 617 


Louisville, Ky. 














A CHANCE TO GROW 





The last agency school 
held at the Franklin Home 
Office closed on February 
first. 60% of the men who 
attended were newly appointed gen- 
eral agents chosen from the ranks 
of the Franklin field force. They 
were men who had shown conspicu- 
ous ability, and were chosen because 
the Company felt that Franklin men 
deserved advancement. 


The school was conducted by Mr. 
Clarence E. Randall, who himself 
came into The Franklin as a sub- 
agent, became a general agent with 
a personal production of more than 
a million a year, and was eventually 
appointed Superintendent of Agents. 


The Franklin believes in the inten- 
sive cultivation of its men and its 
territory, and offers the opportunity 
for cultivation to any man with pro- 
gressive ambitions. 
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Rehabilitation—An Unsolved Economic Problem 


AS workmen’s compensation as it is 
H written into our statutes fulfilled the 

expectations of those earnest students 
of economic losses due to industrial accidents? 
We are firmly convinced that it has not. 

Are its benefits and methods of administra- 
tion satisfactory to those who have become dis- 
abled in industry? Apparently not from sev- 
eral incomplete surveys that have been made 
in a number of States. Is the employer a bet- 
ter employer, interested in the conservation of 
life and limb among his employees, educating 


_ them accordingly and co-operating with the dif- 


ferent safety organizations? The average em- 
ployer has appeared little interested, other than 
to shift his responsibility. 

Has coverage been reasonably profitable to 
the insurance carriers, at least sufficiently so 
to stimulate a-real interest in the original eco- 
nomic and humanitarian that behind the move- 
ment? Not that any of us have noticed. 


Are those upon whom have been imposed the 
duties of administering the law, making good 
as servants of the people in this respect? From 
whisperings among these various bodies, changes 
in referees, and in the personnel of the admin- 
istrative bodies, an emphatic no seems to be 
the answer. 

It surely looks then as if the whole system 
of workmen’s compensation needs a thorough 
overhauling. There are certain indications that 
such overhauling will soon be on the way. All 
sides should be heard. Wise and unbiased minds 
should get together and calmly deliberate, some- 
thing that seems a bit difficult for men to do 
in these days. 

However, upheaval or no upheaval, it does 
not take anyone long to find one great and 
important source of* dissatisfaction—lets call 
ita “sore,” spoiling the whole picture—even 
though, strange to say, apparently not recog- 
nized by those who are most interested. I refer 
to the rehabilitation, mentally and physically 
of the injured, which properly should begin as 
soon after the injury, as a permanent partial or 
permanent total disability becomes evident, yes 
even with a long period of disability in sight, 
without an expected permanent defect. Not 
only would rehabilitation thus promptly applied 
create and maintain a helpful mental psychol- 
ogy in the injured, thereby speeding up recov- 
ery and assisting materially in physical repair, 
but it should reduce compensation costs (said 
to be a vital issue at this time) and be the means 
of constructing or reconstructing a useful unit 





An address before the Staff Conference of the Bu- 
reau of Vocational Rehabilitation of the State of Cali- 
fornia, at Los Angeles. 





By CHarLtEs THEO. Cuttins, M. D. 
in society. Rehabilitation then seems to be a 
political, economic, and humanitarian proposi- 
tion, striking at the very vitals of a rapidly 
progressing civilization. 

That it is even now recognized as such is 
seen from the various educational efforts now 
being made in different States to help those 
who have been permanently crippled either in 
or out of industry, to adjust themselves to the 
permanent impairment, and fitting them to pur- 
sue some gainful occupation. This is indeed 
a great work and in a way is the result of the 
war and the experience in rehabilitating our 
injured service men. But why these efforts 
are not associated with and an organized part 
of workmen’s compensation is a question we 
can properly ask and one that seems very per- 
tinent to the conditions know to exist in the 
field of workmen’s compensation to-day. 

If any movement of this sort is to be suc- 
cessful and is to be applied along scientific as 
well as sensible reconstructive lines, it must 
be co-operative. By this I mean the injured 
man, the employer or his insurance carrier (one 
or both) and the State must join hands, pool 
their interests as it were, and map out a pro- 
gram to be worked into the compensation law 
or worked out through a ruling in conjunction 
with the law or associated in some way with 
the State labor provisions. 

The need seems really too obvious to dis- 
cuss. The cases we particularly refer to are 
those injured in the course of employment who 
because of permanent impairments are unable 
to resume the work at which they were engaged’ 
at the time of injury. They are permitted to 
go on month after month, sometimes year after 
year, the insurance carrier becoming a mere 
paying teller, the injured adjusting himself to 
inactivity, losing all ambition and interest in 
the future. He occasionally calls upon the 
doctor for a report or to have some form of 
physiotherapy administered, but nobody men- 
tions or discusses with him what the end will 
be and the constant complaint is, “the doctor 
won't tell me anything, the insurance company 
will not answer my question, in fact nobody 
seems to take any interest in me.” The insur- 
ance carrier puts off the day of permanent rat- 
ing as long as possible, the doctor continues 
to collect his fees, and the injured man his 
compensation. Now it so happens that many 
of these cases (in my office alone at least 40 
per cent) carry accident and health insurance, 
and some of these actually receive during the 
period of total disability, more money than they 
earned when on the job. In such instances the 
incentive to work is entirely lacking and the 
temptation to malinger exceedingly great. I 
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believe we find such conditions prevailing more 
among those of the higher industrial type than 
of the lower. 

More than 1100 cases passed through my 
office for opinion during the past year. A great 
many of such cases have been passing through 
my office for many years, in California, New 
York, and in Pennsylvania, and I do not hesi- 
tate to say, based upon my own experience, 
that rehabilitation, which includes vocational 
training, is a vital factor in the satisfactory 
working out of any workmen’s compensation 
system, and the neglect to recognize this, event- 
ually works a hardship upon the injured mah 
himself, his dependents, the insurance carrier, 
and maybe the State. 

A vast sum of money has been paid into the 
coffers of industrial surgeons here in the State 
of California alone during the last fifteen years. 
A sum that perhaps would be difficult to esti- 
mate but certainly would be overwhelming if 
the actual figures could be ascertained. But in 
spite of this, permanent disabilities are hide- 
ously frequent and they are often (rightfully 
or wrongfully) charged to the character of 
medical or surgical treatment rendered even 
though such treatment has been at consider- 
able cost. Here we find the evidence of a lack 
of skilled supervision which could best be han- 
dled through a Rehabilitation Board or com- 
mittee with power. On the other hand, our in- 
dustrial surgeons complain that they can go 
mechanically just so far and then are up against 
the lack of co-operation of the injured, men- 
tally and physically. A scientific rehabilitation 
program would largely remedy this and if such 
is a factor in the all too frequent permanent or 
long drawn out disabilities, the doctors would 
be correspondingly happy to have help even 
though their incomes would be materially re- 
duced—(?). 

If the insurance carrier sees that it is get- 
ting 100 per cent co-operation all along the line 
in an effort to get the injured back on the old 
job or into some other gainful occupation, it 
will become more than a paying teller, will take 
a personal interest in him and in his medical 
and surgical care, more than he seemingly does 
or can be expected to do under present condi- 
tions. All this will, to say the least, have a 
stimulating psychological effect upon the claim- 
ant, which in turn will surely decrease the pe- 
riod of disability which means a reduction in 
the loss ratio. The Industrial Accident Com- 
mission will be relieved of many burdens, argu- 
ments and complaints, which we are told at 
times almost produce disability among those 
who have to wade through the daily problems. 

(Concluded on page 38) 
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Rewritten, Enlarged and Improved 


THE ADJUSTER’S MANUAL 


y 
C. H. HARBAUGH, M. D. 


Expert Examiner and Adjuster 


UNIQUE AND INDISPENSABLE 


This widely known and used book now in its third edition has 
been recognized as the standard publication of its kind for 
twenty years, and is the only book giving in condensed and 
convenient form just the information reauired bv adiusters of 


ACCIDENT AND HEALTH CLAIMS 


Among the new articles in this edition are those upon 


IVY POISONING HERNIA 

CARBON MONOXIDE SEMILUNAR CARTILAGES 
POISONING SLEEPING SICKNESS 

WOOD ALCOHOL PROSTATE GLAND 
POISONING HYDROCELE 

SUNBURN ORCHITIS 

GOITRE HEMORRHOIDS 

CANCER OF THE VINCENT’S ANGINA 
STOMACH 


In addition to the new articles, all the valuable features of this 
excellent work are retained. Other new sections added relate to 


DIVISIONS OF THE BODY and ORGANS OF THE BODY 


New paragraphs have been added to every article under 
Diseases, on 


PROGNOSIS and TOTAL DISABILITY IRRESPECTIVE 
OF HOUSE CONFINEMENT 


About 50 New Illustrations are Added to This Edition, 
and the Glossary of Medical Words and Terms 
contains many New Words and Definitions 


For convenience, The Adjuster’s Manual is divided into three 
sections, as follows: 


SECTION I—ACCIDENTS PROMINENT SIGNS AND 
INFORMATION SYMPTOMS 
PROMINENT SIGNS AND TOTAL DISABILITY AND 
SYMPTOMS HOUSE CONFINEMENT 
TOTAL DISABILITY BUT 
NON-HOUSE CONFINEMENT 


TOTAL DISABILITY 
PARTIAL DISABILITY 





PROGNOSIS TOTAL DISABILITY IRRE- 
SPECTIV E OF HOUSE CON- 
ADJUSTMENT FINEMENT 
EFFECTS eumuasi, DISABILITY 
SECTION II—DISEASES PROGNOSIS 
NAMES ADJUSTMENT 
INFORMATION EFFECTS 
SECTION III 
This section takes up the diff t mineral and vegetabl 








that are taken intentionally or by mistake, giving a brief description 
of each drug, and considering the prominent signs and symptoms 
atoning a swallowing of different poisons, the length of time 
t exists, the duration of total disability and partial 
disability, with advice on adjustment, and effects on the insurability 
of the individual after recovery is complete. 





THE ADJUSTER’S MANUAL is invaluable to those settling Acci- 
dent and Health Claims. 


Price, In Flexible Binding, $6.00. 


Liberal discount on wholesale quantities 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE Publishers 135 WILLIAM STREET 
CHICAGO 


NEW YORK 
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The Cub Gets Fascinated by the Idea of Remembrance 
Advertising and Gets All Snarled Up 


in His Silken Skein 


BY A. PARKER PUSHER 








rue for remembrance.” It was the 

Cub talking to himself. But he 
didn’t seem to be getting a very clear or a very 
reasonable answer. 

What was it all about? I'll tell you as best 
I can, while he twaddles his silken skein and 
tries to read the answer in the tangled threads 
as a crystal gazer seeks the portents of fate 
in reflecting glass. 

I have come to the reluctant conclusion that 
there never was an advertising man connected 
with an insurance company just like this young 
fellow you have begga reading about. He 
started learning the game a year and a half 
ago. He asked questions. He put all sorts 
of problems up to his boss, and listened to all 
sorts of explanations of the phenomenon of 
why men buy this or that here or there, and 
the standard steps to a sale, such as attention, 
interest, desire and action. He was a “good 
kid” as a helper, and then one day the Boss 
handed him his keys, told him in nice, friendly, 
though somewhat highfalutin English to hop 
to the main job—he had been promoted to the 
exaulted and somewhat remunerative position 
as manager of the advertising and publicity 
department of a progressive fire insurance com- 


pany. 


i ‘P ANSIES, that’s for thoughts and 


RESPONSIBILITY Brincs Out TRAITS 


The Cub has been hopping to it on the main 
job for something over six months now. I 
frankly admit that the load of responsibility, 
or something akin to it has brought out traits 
that puzzle, annoy, and worry me by turns. 
He talks to himself. He asks himself questions, 
and if he cannot answer them, he fools with a 
foolish skein of silken floss that he says is lead- 
ing him somewhere. 

So when the Cub said something about pan- 
sies and rue, though he was talking to himself 
he let me know by the context of his remark 
what he was thinking about. He was playing 
with the thought that gifts were supposed to 
be reminder advertising and wondering if there 
was some gadget he could send to the agents 
of his company, so that agents of his company 
could send the thing, in turn, to some good cus- 
tomer. Would the customer then remember that 
agent, and that agent the company when the 
family bought that second car General Motors 
was selling them by the slow, sure and certain 
drive for two cars to the family? 

Would it work? 
“Some say it works miracles,’ 


’ 


mused the 


Cub. “True, the greatest advocates of gifts 
for remembrance usually back up their argu- 
ments by a one-ton truck load of samples. But, 
do not local agents say that insurance is a 
benefit, and do they not pull out the application 
blank or the coverage memoranda to emphasize 
their statement?” 

I interrupted the Cub and his reverie. I had 
not called upon him for several months, though 
I had kept in touch with him. As I stepped 





The accompanying article is the seventh 
of a new series of twelve which will ap- 
pear in THE Spectator from month to 
month. A. Parker Pusher is a man of 
standing in the insurance world, connected 
with a@ prominent company—a member of 
the Insurance Advertising Conference— 
who, in these articles, sets out in an inter- 
esting and readable fashion, some ideas 
which have been evolved in his facile 
brain. They are well worth reading. 
—Eprror’s Note. 














into the room, he glanced up, and seeing me 
slipped that confounded bit of silk under some 
papers on his desk. 

“What is it that is bothering you now, 
young fellow?” I asked, pulling a chair from 
the front of his desk, where the bright light 
from the sky shone into my eyes, to a place 
where I could look at his clear-cut face with- 
out having the tears stream down my own. 

“Nothing much. I was just wondering. That 
is all.” 

“Wondering about what?” 

“Whether remembrance advertising is all 
that it is cracked up to be.” 

“Why not find out ? You are always 
telling me that your thinking and playing with 
that bunch of silk floss would lead you eventu- 
ally to the answer to your problems. Get it 
out. Play with it a while and then get some 
gewgaw and send it to say fifty of your best 
agents and see what happens. It is safe to 
say that agents are like other people in that if 
two, five, ten or fifty per cent of a group of 
fifty like and will use a thing, the same per- 
centage will hold true of five thousand. Why 
not put a little of the trial and test theory 
of the direct mail experts to work with respect 
to this remembrance advertising idea you are 
flirting with right now?” 

The Cub caught the idea. Just as an aide, 
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it may be profitable for some of the readers of 
these words who have long left the Cub estate 
to do the same thing; to try the same method; 
to check some of their advertising schemes on 
a few before releasing them to the many. These 
are trying days in the life of any advertising 
man. Anything that will help cut down the 
lost motion of advertising failures and elim- 
inate some of the loss of advertising waste is 
good enough for the serious, thoughtful con- 
sideration of anybody, even of the Insurance 
Advertising Conference. 

“T have never made a test of any kind,” 
said the Cub. “How shall I go about it?” 

“Do the obvious thing.” I didn’t try to be 
wise or say anything that would live in ad- 
vertising history when I said that. 

Then the Cub dug out of a drawer in his 
desk a bunch of samples of novelty advertis- 
ing. There was an assortment of desk weights, 
perpetual calendars, pencils, envelope openers, 
and the like, ranging in price from a few cents 
each to dollars. In the opinion of the salesman 
every one of them was guaranteed to fix the 
name of the agent and the company in the 
mind of some man or woman so it would not 
be forgotten. 

Finally, by a hurried process of elimination, 
they were all pushed aside but a paper weight. 
This fascinated the Cub because the message 
said, “Mr. Richard Roe, as agent for the Blank 
Insurance Company, would be pleased to act 
as the insurance advisor of the man whose pic- 
ture appears on the other side.” It was a 
pretty piece of glass, just about the right 
weight to hold papers on a desk on a windy 
day, or to throw at a cat, or at a book ped- 
dler or, please save the mark, an insurance 
agent. Of course there is not one person out 
of a thousand who could resist the temptation 
to look on the other side, for the picture. Oh, 
man, isn’t that clever? There was a mirror 
there, and the recepient saw his own picture, 
decided that he needed a shave, or that too 
many cigarettes were staining his teeth, or that 
his tie was on wrong. Hot stuff! But was it? 

The Cub wrote his letters. “Owing to a 
fortunate marketing situation,” and all that, 
“T can get you a hundred of these paper weights 
with the clever message and your own name 
and address where Richard’s cognomen ap- 
pears, all packed in a neat container, ready to 
mail if you want to send them that way for 
’teen cents each. How many can you use at 
the price?” 

The Cub ordered fifty samples. He agreed 





THE SPECTATOR 





Thursday 











THE PURITAN LIFE 


of PROVIDENCE, R. I. 


Operates in just two states, Rhode Island and Coa- 
necticut Non-Participating insurance. Extra inter- 
est dividend granted under settlement options. No 
double indemnity. No monthly Income in event of 
disability. Waiver of premium only. Company’s 
practice makes new benefits retroactive for old policy- 
holders so far as possible. Agents contracts upon 
salary basis direct with company. 
































WE WANT MEN in 























—men who are self-con- OHIO 
fident— INDIANA 
—men who are morally KENTUCKY 
ee WEST VIRGINIA 
—men who are finan- 
cially responsible— ee 
—men who are anxious OKLAHOMA 
to accomplish results— CALIFORNIA 
—men who are open to Partnership-basis ILLINOIS 
Agencies IOWA | 
LIFE HEALTH ACCIDENT 
THE OHIO STATE LIFE INSURANCE COMPANY a 
ell it all in the 

Columbus, Ohio tirst letter—Time is 

Standard Sub-Standard Super-Standard Money. 














LSE ORL I 

















onimenaenete 





THE LONDON & LANCASHIRE 


INSURANCE COMPANY, Ltd. 
OF LONDON, ENGLAND 





, ow 
THE . 
, LONDON & ©; 


LANCASHIRE & 
INSURANCE CO. ) 








New York Department: 


85 John Street 


LTD. 





| HENRY W. GRAY, Manager 




















(jeneral, ccident 


MAL FIRE AND LIFE 


ATL PeASSURANCE CORPORATION, Lid 
FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 474 & WALNUT STS. 
PHILADELPHIA 









an is a big word. It is alsoa 
big factor in success. Illinois Life men 
have learned that they may depend upon 
the full cooperation of their Company. 


ILLINOIS LIFE INSURANCE CO. 
1212 LAKE SHORE DRIVE ~ CHICAGO 


. Raymond W. Stevens, President 

















Industrial Life and Health 


Insurance Company 


Home Office: 135-137 Walton Street N. W. 
Atlanta, Ga. 


Insures men, women and children against loss by 
sickness, accident and death. Premiums 5 cents to 
75 cents per week. 
JOHN N. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
H. T. DOBBS, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 




















Missouri Insurance Company 


ST. LOUIS, MISSOURI 
CAPITAL FULLY PAID $200,000.00 


Admitted Assets December 31, 1927 $784,034.00 























NorTHERN INSURANCE Co. 


OF NEW YORK 
83 MAIDEN LANE NEW YORK 


FIRE 
AUTOMOBILE 

















Admitted Assets Jan. 1, 1928 | COMBINA Hon 
$7,775,789.38 |\“ONTRACTS 











THE “63 in |” 
or LIFE 
\F 3 HEALTH 
Le ACCIDENT 
NE POLICY 
NE § REmiuM 
—PAYS— 
tNSURANCECO. DOUBLE DEATh 
Northern Life Buildiag ‘ BY ACCIDENT 
SEATTLE, U.S.A. | & Loss of Prate. Feer 
— ane -- | Permanent Disabilits 
D.B. MORGAN | MOME OFFICE, SEATTLE, US 4. | yin Lag wl wot 





President 


Reliable Represertatives Wanted 


Sicknessor Accidert 











INCOME INSURANCE 
SPECIALISTS 


Opportunities for Salesmen in 47 States 
Address H. A. LUTHER, 2d Vice-Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
208 S. LaSalle St. Chicago, III. 

















~~ AS ~~ Cini 


~o 242A * *-— &-* + * 85 = 8d FF AS TH AS 


o = — & A pA S| &D w 


oe 


+ b 


te 








ay 











4 '¥e 
ee 








March 7, 1929 


SPECTATOR 


THE 


Fire and Casualty 
Educational Section 








to send them out. I went about my business 
of pushing a parker pen somewhere else and 
on some other subject. 

Time passed. As the moving pictures say: 
“To-morrow, and to-morrow, and to-morrow, 
and then a holiday.” 


After the holiday I waited a few weeks. 
Then I dropped in on the Cub. Why not. 
These experiments are interesting. They tell 
how the straws blow, or how the local agents 
think. 

When I opened the door to the Cubs cubby 
{ half expected to find him cluttered with mir- 
rors and orders for mirrors. He was there, 
and as I had phoned that I’d be over, he was 
ready for me. 

“What’s the quota?” I asked as I sat down, 
again dragging that chair from the place in 
the strong light. 

“Four per cent,” said he. 

“You mean that just two agents out of your 
fifty hand picked prospects have sent you an 
order? 

“Exactly two—but that is not the whole 
story. Here is an agent who says he will give 
away five hundred if I send them to him with- 
out cost. Here is another agent who says that 
a hundred would cost ’teen dollars, and he 
would prefer to have that amount in money, 
as an inducement to go out and dig up some 
more business. Here is one from an agent 
who wants the mirror taken out and his picture 
put in its place and the message changed to 
read, ‘You'll be well served by the agent whose 
portrait appears on the other side of this paper 
weight.’ But the others did not answer one way 
or the other.” 

“And you are disappointed. You were over 
sold and expected a landslide. Perhaps these 
agents of yours have been solicited by the ad- 
vertising department of some other company. 
Some of them have a score of companies, and 
each company is doing something of the like 
most all the time. Their attention is divided 
by advertising claims just as it is by under- 
writing claims. They can only do so much 
at any given time. You must expect a scat- 
tering of attention so long as the present mixed 
up state of advertising service exists. You 
are not the only advertiser appealing for no- 
tice, always remember that.” 


Then I asked: “How many agents have 
-you on your lists?” 

“Five thousand.” 

“Four per cent of five thousand is two hun- 
dred, and if they each take fifty of your paper 
‘weights you have sold ten thousand, all with 
a little letter and a sample. Not too bad, at 
that.” 

“If you were the manufacturer of those 
paper weights and you averaged a sale of 10,- 
000 pieces from five thousand letters, at ’teen 
cents each you would not have a great income 
tax to pay, would you. But with you it is a 
different matter. You are after bigger game. 
If out of those five thousand letters you write 
and the ten thousand mirrors you sell and 
which your agents will place in ten thousand 
offices, you get a nice bit of new business, you 





will be earning the bread you eat and the but- 
ter you put on it. But speaking of bread 
prompts me to say that you do not know that 
you will get a line for an agent, but you surely 
will not if you do not try. So from now on 
it is up to you. Twril you silken skein some 
more. Decide that matter for yourself. I’ve 
helped you make your test mailing. You must 
weigh the results and come to your own con- 
clusion.” 

As I stopped outside the Cub’s door, to light 
a cigarette and to step on the match, I heard 
him mutter. 


“Pansies, that’s for thoughts, and rue for 
remembrance.” When after a moment or two 
he went on: “But after I call the novelty to 
the attention of five thousand agents, and fifty - 
order, and ten thousand are sent out, and some 
nice lines come in—will the agent give thought 
to me and my company for helping him, or will 
some lucky cuss of a special agent drop in, 
talk the line away from us, and nullify all 
the work, I as advertising man, try to do. It is 
possible.” 

And as I left I said to myself, catching the 
habit from the Cub, “I wonder * * *” 


Your Copy Must Sell. 


By W. W. EL tis 
Assistant to General Manager, The National Board of Fire Underwriters 


Insurance advertising is said to be ten years 
behind the times. Whether that statement is 
fair depends upon one’s viewpoint, but there is 
a measure of criticism involved which I believe 
is justified to some extent. A new era is dawn- 
ing in insurance advertising, which has a dif- 
ferent objective than has the advertising of 
tangible commodities. Heretofore individual 
fire and casualty companies realized that they 
must do certain things: they must sell the idea 
of insurance, of stock insurance in particular ; 
they must interest the prospect in a specific 
form, and a certain class of insurance. In 
other words, before they could reach the real 
subject of the advertising there was much pre- 
liminary work to be done, part of which is 
naturally the public relations work of the in 
dustry and should be so conducted by the com- 
panies in general'as to be unnecessary for any 
one of them individually. 

The insurance companies face a problem that 
is unique. We write the same policies, at the 
same rates, in the same agencies, with the ex- 
ception, of course, of certain casualty com- 
panies. We must therefore provide an incen- 
tive for our agents to sell our policies, not 
necessarily to the exclusion of other companies, 
but certainly with the balance in our favor. I 
know of no greater incentive than the definite 
assurance that by linking himseif with an or- 
ganization that is advertising, and helping him 
to advertise, an agent will gain financially. 
Agents are in business, as are the companies, 
for the purpose of making money. We must 
therefore convince them that our advertising 
will not alone help them to sell, but that it will 
increase their prestige in the community. 

I believe the public relations plan started by 
the National Board of Fire Underwriters wili 
benefit every company, by making the relation- 
ship of insurance to business and to the public 
understood to such an extent as to lift from the 
shoulders of individual companies the neces- 
sity of justifying the need for insurance. 

You may be interested in a brief review of 
the public relations plan of the stock fire in- 
surance business. As originally planned by the 
Insurance Advertising Conference it is essential] 
that any plan of public relations in this busi- 
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ness be conducted in four parts. First, the per- 
sonnel of the companies should be made thor- 
oughly familiar with the economic importance 
of the business. Second, information on the 
same subject, with a great deal of general in- 
formation, should be placed in the hands of 
field representatives, rating bureaus and in- 
spectors. Third, agents who come into con- 
tact with the public should have a complete 
understanding of the stock fire insurance busi- 
ness and every question which may arise in the 
local community. Fourth, and most important 
of all, the public should be informed about the 
insurance business. Before we can attain maxi- 
mum success with the fourth step of our plan, 
education of the public, every person cornected 
with our business should be fully informed. 

We are now conducting a test educational 
program in five States—Missouri, Pennsylvania, 
Ohio, Alabama and Massachusetts—an adver- 
tisement appearing in every daily paper it 
these States once a week. We are not attempt- 
ing to sell more business. We simply plan ‘to 
promulgate information about the public ser- 
vice now being conducted by stock fire insur- 
ance, and suggest that agents tie into the cam- 
paign by running their own advertisements in 
their local papers. We believe that in telling 
the public relations story we are not alone 
lifting the burden from our member companies 
but also from the agents. In the years to 
come there will be less need of their justifying 
the business as an economic necessity and the 
time thus saved can be usefully employed it: 
Becuring and inspecting business. 

It is probable the casualty companies as a 
group will undertake to explain their business 
to the public and it is altogether desirable that 
they should. In fact, it has been stated that ia 
less than fifty years every business that hopes 
to operate successfully in the United States will 
first seek the full understanding and apprecia- 
tion of the public. It is unlikely that a busi- 
ness could be taxed unfairly or attacked suc- 
cessfully over an extended period of time, if 
the general public understands the situation. 

Between fifty and a hundred new fire and 
casualty insurance companies have been started 
in the last year or two. They will offer a cer- 
tain measure of competition, even to the largest 
companies now operating, and it will be inter- 
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esting to see which will survive the test. I be- 
lieve there will be an advantage for the com- 
panies that are advertising, that are offering 
their agents definite selling suggestions and aids, 
and showing them how to produce more busi- 
ness thereby gaining their lasting good will 

A great deal of this public relations worl. 
has been done in the life insurance field. Part 
of it, of course, was accomplished by the goy- 
ernment during the war; part has been done 
by large individual companies. The public 
knows and respects the life insurance business 
as is evidenced by statistics of the volume of 
sales. It is only fair to say that life insurance 
companies have more sales experience than fire 
or casualty insurance companies. It is not un- 
common to get advertising material from a life 
insurance company that practically sells a 
specific policy. The life insurance companies 
have tested selling material for years. They 
give their salesmen a course of training. They 
know the value of the “follow-up” that an 
agent should give his advertising. They have 
a definite problem, however, that has not yet 
been satisfactorily solved. In their policies 
they talk about a certain amount of money to 
be available at some indefinite time. This 
money may or may not loom large in the mind 
of the man buying the insurance. He is allowed 
to forget that it is merely capital and that the 
income should be the only thing considered. He 
thinks of his insurance as thousands of dollars 
when he should be thinking of it in terms of 
hundreds of dollars of income for his family. 
A new stimulus to life insurance selling wili 
follow a more general recognition of life in- 
surance values. This is not a new idea but I 
think it is the one field of life insurance ad- 
vertising or selling that has not yet been thor- 
oughly covered. 

We have rising or falling prices, adding to 
or subtracting from the life insurance capital 
we leave behind us. Five thousand doilars now 
may mean $6000 or $4000 in actual purchasing 
value twenty years from now, but $5000 onlv 
represents approximately $300 a year in in- 
come, unless the principal is expended. The 
life insurance business reports that a surpris- 
ingly large amount of money left as insurance 
is spent within a few months after it is re- 
ceived. The problem of the advertising man- 
ager of the life insurance business is to make 
the public feel the sacredness of these funds 
to the end that men will carry sufficient insur- 
ance to give their families a proper income 
without touching the principle, except to meet 
a catastrophe. Their families, too, can be given 
the proper conception of life insurance by ad- 
vertising. In other, words, they should only 
be willing to spend the money as they know 
the one who carried the insurance would sug- 
gest. 

Possibly a more extensive plan of public re- 
lations work will be started in life insurance, 
including among other subjects the one I have 
brought up to-day. 

Advertising managers planning insurance ad- 
vertising should actually go with some of their 
agents in order to see the results of their mes- 
sages. A few days, or a few weeks, spent with 


Accident and Health Lines Are Profitable 
for Agents 


The accident and health field is big enough 
for the most ambitious agent, according to 
Leland M. Willson of the Century Indemnity 
Company, Hartford, who has just prepared an 
analysis of the nation’s annual bill for illness 
and injury. Mr. Willson says in part: 


7500 HospiraLs 

There are in the United States and Canada 
over 7500 hospitals. A recent survey shows 
that the total number of beds occupied in these 
hospitals stands at a day to day average of 
644,000. Patients come and go; some stay but 
a short time, others are forced to remain for 
years. The percentage of the country’s popula- 
tion that enters hospitals during a year is ap- 
pallingly high at the present, and the number 
is constantly increasing. : 

Every day these 7500 hospitals spend more 
than $3,000,000 for operation and maintenance 
—more than a billion dollars a year. This 
money, with a very few exceptions, comes out 
of the luckless patient. The illness or accident 
that puts a person in a hospital is just a part 
of the misfortune—the financial stress is often 
greater than the physical discomfort. 


LIFTING THE BURDEN 

The hospital indemnity provision in an acci- 
dent policy is designed to lift this burden from 
the shoulders of the potential patient. The need 
for this protection is obvious; looking at it 
from the agent’s point of view, the situation 
offers tremendous opportunity. A daily loss of 
$3,000,000 through hospital cases alone, plus a 


far greater amount-through semi-minor injuries 
and illnesses that do not require hospital treat- 
ment, brings the total to a staggering amount. 
It has been estimated that each year 12,000,000 
persons receive hospital treatment; add to this 
the number who remain home ill or injured and 
the total figure is almost unbelievable. 

All of which shows that the accident and 
health field is big enough for the most ambitious 
agent. The people’s need for the protection 
given by this form of insurance has been dem- 
onstrated in many ways by reliable statistics. 
The existence of ample accident and health 
business in every agent’s community is easily 
shown. The nation’s need has been proved— 
the communities that make up the nation offer 
a cross section of the country; they are the 
points from which the nation’s figures have 
been gathered. 


A DestRasB_e LINE 

Accident and health business can be put on 
the agent’s books with surprisingly little effort. 
Ponderous statistics and intricate logic prove 
that it can be done; a little time spent by the 
agent in going after the business carries the 
proof still further by actually putting it on the 
books. 

From every angle, accident and health is one 
of the most valuable and desirable lines. It 
requires but little time and effort to sell it; 
once sold, it is almost self-renewing. It offers 
the public relief fromm one of the heaviest of 
its burdens at relatively low cost, and it pro- 
vides the agent’ with generous remuneration in 
proportion to his efforts. All in all, isn’t it a 
good line to push? 





the men on the firing line would put more seli- 
ing punch into fire and casualty advertising 
and quite possibly give life insurance men a 
new inspiration for their work. 

We are living in an age that demands pro 
gress and speed. Your advertising must be 
more than pretty pictures or words of flatterv 
for the founder of the company—it must actu- 
ally help sell. 

ZETNA CASUALTY OFFICIALS MEET IN 
CHICAGO — 

W. L. Mooney Warns Against Cut-Rate 
Business 

Cuicaco, Itt., March 5.—A large corps of 
home-office casualty officials of the A&tna Life 
and Affiliated companies, Hartford, were on 
hand here last week for a conference of and 
sales promotional meeting of agents report- 
ing to the Chicago branch office. They included 
W. L. Mooney, vice-president; Stanley F. 
Withe, assistant director of advertising; J. F. 
Comerford, C. T. Spaulding, R. I. Catlin, sec- 
retary of the automobile department; L. B. 
Fowler and E. C. Knapp. 

Henry Swift Ives, vice-president of the Cas- 
ualty Information Clearing House, and Mr. 
Mooney were the banquet speakers. Mr. 
Mooney declared that during the last ten years 
the 100 leading casualty and surety companies 
had made an underwriting profit of only one- 
fifth of one per cent and that the A¢tna’s exper- 
ience during the past eleven years had been 
identical with the average for the group. He 
pointed out that the Aftna last year paid $517,- 
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000 to bureaus and organizations designed to 
stabilize the business because it believes in 
sound ‘insurance written on an adequate pre- 
mium basis. 

He warned the agents that companies writing 
business at a cut rate, in view of the very nar- 
row margin of underwriting profit by the lead- 
ing stock companies, had to sacrifice something 
to make up for the difference in cost, the most 
easy thing to sacrifice being service. 


Maryland Auto Club Has Auto Safety 
Plan 

BatTimMore, Mp., March 4.—Every automo- 
bile driver would be responsible for accident 
damages up to $6000 in a plan announced this 
week by the Automobile Club of Maryland 
and which will be brought before the Legisla- 
ture. 

Under the plan the automobile commissioner 
would be required to send to every automobile 
operator and chauffeur in the State a printed 
statement in which the operator or chauffeur 
agrees to hold himself liable for personal prop- 
erty up to $1000 and personal injury damage 
to the extent of $5000, resulting from the oper- 
ating of any motor vehicle by him. 

The operator or chauffeur would be required 
to sign the statement and return it to the Com- 
missioner. 

In case of an accident the driver would be 
given 30 days in which to settle. If payment 
is not made within that time the driver’s li- 
cense would be revoked until final payment was 
made. 
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In Germany—Employees in Germany are 
beginning to agitate against social insurance, 
claiming that the contributions are an insuffer- 
able burden and that the administration appara- 
tus is too large and absorbs too great a share 
of the contributions, serving as a means to take 
care of the politically faithful. 

All automobile clubs in Germany are abou: 
to form one Union. If this should come about 
the Union would be strong enough to compe! 
substantial concessions from companies writ- 
ing the various classes of automobile insurance. 

The Inter-Allied Commission ior the Rhine- 


IY 
le 


land has approved the building of an air port 
at Aachen. Construction has already begun and 
it is expected the port will be in operation by 
spring. 

In France—The ‘French Commission for 
the Saarland has issued a set of rules for air 
transport which are of interest to the insurer. 
The machines which may be operated are classi- 
fied. Owners of the means of air transporta- 
tion shall not be liable for more than 150,000 
francs for each person in case of accident, 
and the limit in one accident is 450,000 francs. 
The limit in one accident for goods is 15,000 
francs. . 

The Dirigible “Count Zeppelin” has been in- 
sured for 3,200,000 reichmarks from January 
18 to November 1, 1929. The rate is 12 per 
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Why Not Co-operate 
Writing 
Credit Insurance? 


General Insurance Brokers, have you ever con- 
sidered the selling possibilities of this rapidly- 
expanding form of insurance? 


While it takes a specially trained agent to sell 
credit insurance, we have originated a plan 
whereby the agent for general lines of insurance 
can function with us to his definite profit. 


cent. The franchise is 100,000 reichmarks. 
Brokers were M. W. Joost of Hamburg. 

In England—An arrangement between 
groups of Lloyd’s Underwriters of London and 
Hand Luebcke of Hamburg has been complete: 
by which Luebcke will issue direct and indirect 
certificates on ocean transportation at original 
Lloyd’s rates and condition. These certificates 
may be exchanged in London for original 
Lloyd’s policies stamped in, London. Messrs. 
Griffiths, Tate & Co. of London acted as inter- 
mediaries:. 


Globe Indemnity Has New Combination 
Residence Policy 

A combination residence policy which com- 
bines in one comprehensive contract many forms 
of protection needed by the average home- 
owner has been added to the casualty cover- 
ages written by the Globe Indemnity Company, 
Newark. 

The basic forms of protection afforded under 
the policy are: Burglary, theft and larceny: 
personal hold-up; public and employers’ liabii- 
ty; breakage of fixed glass; water damage or 
explosion; loss of use from water damage or 
explosion. 

The policy, which has several distinctive fea- 
tures, may be extended by endorsement to in- 
clude golfers’ liability, sports liability and 
other forms of protection. 


Opportunity for Accident and Health 
Special Agents 

Elsewhere in this issue of THE SPECTATOR 
is a “box number” advertisement, inserted by 
a company and seeking the services of special 
agents for accident and health lines in the 
Eastern territory. In view of the fact that 
the company inserting this advertisement in one 
of the largest in the business, and that the op- 


Do you know that American Credit Insurance 
absolutely protects a Manufacturer’s or Jobber’s 
book accounts against abnormal, unforeseen 
losses? Do you realize that it safeguards all of 
a concern’s resources—net profits, surplus, capi- 
tal? That it tends to reduce the normal expect- 
ancy of credit loss, through a collaterial Collec- 
tion Service which is the last word in efficiency? 


portunities offered are unusual, it will pay any- 
one seeking such a connection to correspond 
with the company as suggested. 


Standard Accident Forms ‘100 Pointers’ 
Club” 

The Standard Accident Insurance Company, 
Detroit, has formed the “100 Pointers’ Club,” 
membership in which is limited to 40 biggest 
producing general agents, 20 such regional and 
district agents and 40 such local agents. Orig- 
inal membership will be determined by the 
amount of business written, less cancellations, 
during the first quarter of 1929 and at the end 
of each quarter thereafter. 


You can make money co-operating in the selling 
of American Credit Insurance. Why not talk it 
over with us? See which of your present clients 
are not yet protected by Credit Insurance; then 
write or phone any of our offices for the details 
of our plan. 


< lhe AMERICAN 


CREDIT~ INDEMNITY Co. 


OF NEW YORK J. F. M° FADDEN., presipENT 


Rehabilitation—An Unsolved Economic 
Problem 
(Concluded from page 31) 

It is very certain that when men are permitted 
to get into that State of inactivity and lack of 
ambition because they are unable to “carry on” 
at the old job, they become a menace to them- 
selves, to their dependents and to the State 
and the very principle back of workmen’s com- 
pensation is defeated. Can anyone say the in- 
terests are not mutual? The problem is vital 
—a program of rehabilitation a present eco- 
nomic and social necessity. 


Offices in all leading Cities: 


New York, St. Louis, Chicago, 
San Francisco, Philadelphia, Baltimore, 
Atlanta, Milwaukee, Etc. 
In Canada: Toronto, Montreal, Etc. 


Cleveland, Boston, 
Detroit, 
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